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LUSITANIA CARRIED 
FIVE INSURANCE MEN 


Three of Them Saved—Thomas Bloom- 
field and H. A. Bruno Lost Their 
Lives 


{INSURANCE LIST IS INCOMPLETE 


- About $7,500,000 Carried on Hull and 
| Cargo—War Risk, Amount Un- 
known, Placed Abroad 


: The ioss of the Lusitania was the 
| principal topic of discussion among in- 
surance men in all fields this week. 
' The vessel in round figures was val- 
" wed at something less than $10,000,000. 
' The exact amount of the insurance is 
' pot known. The insurance on the hull 
end cargo is said to have been about 
F $7,500,000. The war risk insurance was 
"placed in England, and underwriters 
"bere in close touch with the English 
' situation do not know what the amount 
' is. Accident companies were hit 
"tard. The loss to life companies is 
‘narrated elsewhere. So far as is 
' known there were five insurance men 
Fon the boat, one of them a life man. 
Thomas Bloomfield’s Career 
Thomas Bloomfield, of Ream, Ives 
'& Wrightson, New York agents and 
brokers, was on his way to London to 
confer with Wrightson & Co., the Lon- 
don representatives of Ream, Ives & 
) Wrightson, in regard to a re-insurance 
: contract. 
' Mr. Bloomfield just celebrated his 
"fiftieth birthday. He came to this coun- 
try from England early in life, enter- 
'ing the insurance business immediate- 
‘ly. He was manager of the claim de- 
“partment of the Ocean Accident at 
PChicago when A. Duncan Reid was 
"Manager of that Company, leaving to 
| become resident manager of the Fidel- 
‘ity & Casualty at Indianapolis. Mr. 
"Bloomfield then went with the Ameri- 
tan Casualty, at Tacoma, Wash., be- 
coming general manager of the Pru- 
dential Casualty when the American 
Was re-insured. He was a member of 
=the American Bar, the Ivanhoe Lodge 
f Masons, the Casualty & Surety and 
Drug and Chemical clubs of this city. 
' Mr. Bloomfield married the sister of 
red Elms, manager of the work- 
Men’s compensation department of the 
Mcean Accident. His brother is the 
ymner of the large group of Bloomfield 
Mnc., fishing smacks operating in the 
North Sea from Yarmouth. 
' He carried considerable life and ac- 


(Continued on page 16.) 





| DIRECTORY OF DEPARTMENTS. 


e Insurance 

fitorial 

e Insurance 

i 2c Sr. wccccsceveuse te 17 











| American Surety Company 
of New York 


Organized April 14, 1884 


General Offices - 100 Broadway 


Financial Statement, - April 30, 1915 


RESOURCES 
Real Estate — 


Home Office Building and Land, unencumbered. . . .$3,200,000.00 
N. Y. City Water Front, unencumbered 
(Appraised Value by N. Y. Insurance Dept.) 
Stocks and Bonds, Market Value, April 30, 1915 
Mortgage and Collateral Loans, Judgments and Decrees 
Cash in Banks and Offices 


Premiums in Course of Collection 


$3,415,000.00 
3,948,361.75 


Less maximum estimated amount over 3 mos 


Accrued Interest and Rents 
Salvage Recoverable 


$9, 110,970.31 


$5,000,000,00 
803,267.00 
2,125,650.15 
925,748.77 
181,167.14 
75,137.25 


Capital Stock . . 
Surplus... . 
Reserve for Reinsurance 
Reserve for Contingent Claims 
Reserve for Expenses and Taxes 
Reinsurances and Accounts Payable, not due 
No deductions made for deposits required 


by insurance laws of various states. 


$9, 110,970.31 


The regular examination of the condition of the American Surety Company of New 
York, which the law requires the Insurance Department of the State of New York to 
make, has recently been completed. In accordance with the established practice, this 
examination was made in conjunction with the Insurance Department of the State of 


Maryland. 


The examination was made as of September 30, 1914. _ Its thoroughness is attested 
by the fact that it required the services of a corps of examiners for a period of more than 
three months to perform the work. 

Notwithstanding the magnitude of the Company's ‘operations, the report does not 
contain a single unfavorable criticism of any feature of the Company's condition, business 


or management. The report concludes as follows: 


“ A thorough and comprehensive examination of the affairs of this 
company has been made and the report shows the company to 
be in sound financial condition. The surplus over all liabilities 
has been reduced from $657,685.84 reported by the Company on 
September 30, 1914, to $455,323.67, as a result of this examination. 
This is due to many changes as set forth in the preceding summary of 
changes. 

“The Company’s reserves for losses and claims are 
adequate, the increase in this reserve being due to delayed notices for 
losses, of which the Company had no knowledge on September 30, 
1914. 

“The management is efficient and conservative, great 
care being exercised in its underwriting, investigation of 
risks, and supervision of agents.” 


F. W. LAFRENTZ, President 























LUSITANIA CLAIMS 
MAY FOOT $750,000 


No Agreement Among Companies 
Making New Regulations for 
European Passengers 
A. G. VANDERBILT’S INSURANCE 
Equitable Loss, $211,300—Prudential 
$40,000—What Hartford Companies 
Lost in Tragedy 
It is not believed by well posted un- 
derwriters that the life insurance loss- 
es from the Lusitania will aggregate 
more than $750,000. It will be 
time yet 


some 
know 
the exact amount of their claims, be- 
cause of data, 
lack of addresses and 
names, 


before the companies 
incomplete including 
similarity of 
Rumors of unusually large 
policies, heard in New York, cannot be 
corroborated. 

Stories in daily newspapers that 
companies have met and agreed on a 
new attitude toward travelers in the 
war zone are also untrue The com- 
panies say that they adopted certain 
rules regarding outgoing passengers 
some time ago and have no reason to 
change them. The New York Life for 
some months has not been accepting 
applications on persons going to Eu- 
rope unless the Company’s Red Cross 
This provides 
for return of premium if insured loses 
life directly or indirectly due to the 
war. Since the war the Equitable has 
asked applicants if they intended trav- 
eling in the war zone. If the answer 
is in the affirmative the application is 
unfavorably received. The Metropoli- 
tan has taken no recent action regard 
ing war zone travelers. 


One Life Man On Board 


clause is in the policy. 


So far as The Eastern Underwriter 
can learn only one life insurance man 
was on board the Lusitania, and that 
was Frederick J. Milford, Deputy Su- 
perintendent of the Calumet (Mich.), 
district. He wes saved. 

An American representative of Lon- 
cable 
Lusitania passenger, then on the water, 
asking if they would cover him for a 
large amount of life insurance. The 


don Lloyds received a from a 


London office was cabled and answered 
that inasmuch as the passenger could 
not be medically 
could not be assumed. 


examined the risk 


Insurance Carried 


The following are some facts about 
carried by various compa- 
nies on Lusitania passengers: 

The New York Life had five cases 
aboard, totalling $73,000. 


insurance 


The Metropolitan so far has been 
able to find only one case, and that 
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for $500. The Metropolitan had a 
$297 policy on one of the lives lost on 
the Gulflight. 

The Prudential losses will run _ be- 
tween $40,000 and $50,000. 

The Mutual Benefit’s loss, so far as 
is known, is a $3,000 policy. One of 
the Company’s policyholders, carrying 
$64,000 insurance, was saved. 

The Equitable Life Assurance Soci- 
ety carried $211,300 insurance cover- 
ing lives lost in the Lusitania tragedy. 
One case was for $100,000. 

The Mutual Life denies the rumor 
that it carried $1,500,000 on Alfred G. 
Vanderbilt. In fact, up to Thursday 
morning of this week the Company 
had not found that it had any loss. 
The Vanderbilt rumor is said to have 
started as follows The late George 
W. Vanderbilt carried $1,000,000 insur- 
ance in the Mutual and considerable 
publicity was given to the payment of 
Mutual. 
Vanderbilt is one of the 


this loss by agents of the 
Cornelius 
trustees of the Company, and carries 


Mutual Life 


a $20,000 endowment policy on Alfred 


insurance. Sometime ago 
G. Vanderbilt matured and was paid. 

It is reported that the Hartford com- 
pany losses were for the most part on 
accident policies. New York daily pa- 
pers printed stories saying that the es- 
tate of A. G. Vanderbilt will receive 
$25,000 from the Aetna; Charles Froh- 
man’s estate will get $25,000; estate of 
Elbert Hubbard $37,500 on the writer 
and $25,000 on his wife However, in 
regard to the life insurance, The East- 
ern Underwriter has received the fol- 
lowing note from J. I. English, vice- 
president: ‘“‘We have not ascertained 
that the Aetna carried any life insur- 
ance onthe Lusitania passengers.” Sec 
retary James L. Howard of the Trav- 


elers said “As near as we can check 


up from the information available, the 
Travelers has about $22,000 of life in- 
surance on the passengers of the Lusi- 
tania, who were lost.” The Company 
had considerable accident insurance 
liability on the passengers. 

The Provident Life & Trust Co., 
Philadelphia, said to The Eastern Un- 
derwriter: “The only Lusitania loss 
about which we are as yet certain is 
upon the life of William S. Hodges, of 
the Baldwin Locomotive Works of this 
city. There are several other names, 
either among the identified dead or 
among the missing from the Lusitania, 
which apparently agree with names 
upon our policy records, but we have 
not as yet been able to complete our 
investigation as to whether the person 
who was a passenger on the Lusitania 
is identical with the person who was 
insured with us.” 

The State Mutual, of 
said: “At this writing we know of no 
Company has met 
among the passengers on the Lusita- 


Worcester, 
loss which this 


Nia. 

The Security Mutual of Binghamton 
said that it had no insurance on miss- 
ing passengers of the Lusitania. 

The Home Life said that so far it had 
not discovered that it had any insur- 
ance on missing passengers. 

The Columbia National said: “So 
far we have found no record of any 
policyholders of this Company, but un- 
til the checking is complete we are un- 
ible to make any definite statement.” 

Vice-President Sargeant of the Mas- 
sachusetts Mutual said: 

“We have just received notice from 
one of our agents indicating a possible 
loss in the case of William Mitchelhill, 

ho is supposed to have taken passage 
on the Lusitania and who is not report- 

(Continued on page 6.) 





Some of the reasons: 
beneficiaries. 


literature. 
condition of general business. 


A FINE FIRST QUARTER! 


We closed the first quarter of 1915 with a substantial gain in delivered 
business over the first quarter of 1914. 
FIRST-CLASS SERVICE of policyholders and 
Efficient co-operation with our agencies. 
contracts—as agents of all Companies know. 
Happy relations between Field and Home Office. 


Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
SPRINGFIELD, MASSACHUSETTS 


Incorporated 1851 


Unexcelled policy 
Strong 
Improved 


Low net cost. 





— 








GREAT SOUTHERN 


Metre. Life Insurance Company 


BIG ae” aa HOUSTON, TEXAS 


J. 3. RICE, President J. T. SCOTT, Treasurer 
OUR RECORD 


COMMENCED BUSINESS NOVEMBER 1, 1909 
INSURA' NCE IN FORCE 
is) 








GROSS ASSETS (paid-for basi 

ec. 31, 1909 $655,004.93 

Dec. 31, 1910 1,057,016.02 5,352.260.00 
Dec. 31,1911 1,128,912.85 10,057,028.00 


Dec. 31, 1912 1,306,689.41 
Dec. 31, 1913 1,500,835.10 
Sept. 30, 1914 1,815,302.46 


14,859,856.00 
23,650,512.00 
30,630,355.00 


FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, President — - - HOUSTON, TEXAg 














PURELY MUTUAL THE CHARTERED 1857 


Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,365,299,749 


SATISFIED POLICYHOLDERS to the number of 11,613 (out of 43,54] 
applicants) applied for $54,587,290 of additional insurance in The 
Northwestern during . 

NORTHWESTERN POLICIES are easiest to sell and stay longest in force. 

Mortality 55.87%. Interest 4.97%. Expense 10.53%. 

AGENTS PROTECTED by enforced No-Brokerage and Anti-Rebate Rules. 








It Will Pay You to Investigate 
Income Insurance Before Selecting Your Company ‘‘Large Dividends ”’ 
. Write to 
Corporation Insurance H. F. NORRIS Low Cost 
Partnership Insurance Superintendent of Agencies Service Pelicy 
Milwaukee, Wi i 


























The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


Insurance in force over Twenty Millions of dollars. 

Assets over One Million. 

Business received first eight months, 1913, over Eight Millien 
(average One Million a menth). 

We want a capabie general agent for vacant office. 

Important open territory. 











Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Inc. 1851 


New policies with modern provisions Attractive literature 
W. D. Wyman, President W. S. Weld, Supt. of Agencies 











Phone Barclay 7876 





NET 
Cost | 


- POLICY CONTRACT 


Plus 
ANNUAL PREMIUM 
Plus 
SURPLUS DISTRIBUTIONS 
Plus 


KNIGHT’S UNION CENTRAL SERVICE 


You Know About The First Three Factors 


| Tak With CHARLES B. KNIGHT, General Manager 
THE UNION CENTRAL LIFE INSURANCE CO. 


FOR GREATER NEW YORK 
About The Other Important Factor “Service” 





“MILLION A MONTH AND BETTER” 
1056 WOOLWORTH BUILDING, NEW YORK CITY, N. Y. 
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NEW POLICY OF MUTUAL LIFE 


ON REGULAR ENDOWMENT FORM 








At Age 50 a 20 Year Endowment; at 
Age 40 a 30 Year Endowment 





The Mutual Life has issued a new 
endowment policy, payable at 70 or at 
earlier death. The policy will be writ- 
ten on the regular endowment form, 
for it is a contract of the same char- 
acter. For example; issued at age 50 
it is a 20-year endowment; at age 40, 
a 30-year endowment; at age 38, a 42- 
year endowment, etc. The dividends, 
guaranteed values, etc., would of 
course be the same as in the case of a 
regular endowment covering the cor- 
responding period. Compare the poli- 
cy with an ordinary life at the younger 
, At 20 the premium is only $1.58 


ages. 
larger, While the cash values are ma- 
terially greater, as shown in the fol- 
jowing table: 
Endowment at 70 
Excess of 
Ord. Life Premiums 
End of Yes. Cash Value Cash Value Cash Value Paid 
ad.... $17.56 $21.24 $3.68 $4.74 
5th..... 30.19 36.58 6.39 7.90 
10th..... 81.76 99.40 17.64 15.80 
15th..... 132.94 162.29 29.35 23.70 
20th.... 192.04 235.70 43.66 31.60 


After the sixth year the excess cash 
value of the endowment is greater than 
the excess of premiums paid 

At the older ages there is a greater 


difference in premiums, but the cash 
values of the endowment are corres- 
pondingly greater. At age 50 for ex- 
ample, the difference in premiums paid 
at the end of ten years is $134.20, 


while the difference in cash values is 


$157.92, making $23.72 in favor of the 
endowment, At the end of 20 years 
the difference in premiums paid is 


$268.40, and the difference in cash val- 
ues $501.96. 


The Mutual Life says: “These com- 


putations leave dividends and interest 
out of consideration. You can compare 
dividends and net cost at ages 40, 45 
and 50, for you already have the divi- 
dends for 30, 25 and 20-year endow- 


ments. The illustrations are only sug- 
gestions to help the applicant in select- 
ing the policy best suited to his cir- 
cumstances. You can now offer the 
young man of 20 a 50-year endowment, 
costing little more in premiums then 
an ordinary life, and, by reason of its 
greater cash values, making a better 
provision for his own old age, whether 
he carries it to maturity or surrenders 
it some years earlier. The new con- 
tract also enables you to offer a man 
of 23 a 47-year endowment, a man of 
34 a 36-year endowment, etc.” 





PRESIDENT BULKELEY HOME 





Traveled 12,000 Miles on Trip to Pan 
ama-Pacific Exposition and 
Return 





Morgan G. Bulkeley, president of the 
Aetna Life, returned to Hartford last 
week. Awaiting him at the desk in his 
office was a large basket of flowers, a 
gift of employes glad to see him pack. 

On February 23 last the Bulkeley 





WHAT INSURANCE MEANS 





Insurance puts money where it is 
needed, instead of putting it where 
it is not needed: where it has the 
highest utility to the individual 
and to society, instead of the low- 
est; where the possibility of se- 
curing it, instead of being a means 
of demoralizing excitement, be- 
comes a source of security and of 
industrial efficiency. 
ARTHUR TWINING HADLEY, 
President Yale University 











party, including Mr. and Mrs. Bulkeley, 
Miss Bulkeley, Miss Houghton, Mr. and 
Mrs. T. Belknap Beach and Miss Anna 
English, left Hartford on the Rocket, a 
private car chartered for the trip. The 
first stop was Washington, where they 
remained for the day, leaving that night 
for Atlanta, Ga. A twoday stopover 
was then made at New Orleans, after 
which Galveston and San Antonio, Tex., 
were visited. At the latter place the 
party stopped for a day on the ranch 
of Charles P. Taft, brother of the for- 
mer President. 

“We then went to the famous Mis- 
sion Inn,” said President Bulkeley when 
talking about his trip, “at Riverside, 
Cal. We stayed there for four days 
and enjoyed every one of them.” 

Coronad» Beach, San Diego and Pasa- 
dena, the place that Mr. Bulkeley called 
the most delightful spot in California, 
were then visited in turn. Del Monte, 
the winter resort, and Santa Barbara 
were seen before the party arrived in 
San Francisco, where they stayed three 
weeks. On the day of the insurance 
men’s parade Mr. Bulkeley spoke to one 
of the largest crowds ever assembled 
on the exposition grounds. He took a 
prominent part in all the insurance ac- 
tivities while he remained in that city. 

The Rocket made a long jump then 
to Portland, Ore., and made short stops 
at Tacoma, Seattle, Vancouver, Lake 
Louise and Banff. 

In Quekec many soldiers about to 
embark for the front were seen. All 
the bridges east of Manitoba were 
guarded by Canadian infantrymen. 


FORMER BANKERS 

A number of successful agents of the 
Mutual Benefit were formerly in the 
banking business. Edgar Davis, dils- 
trict agent in Salina, Kan., was in @ 
bank at La Cynge, Kan. W. H. Beers, 
Jr., a great writer, and district mana- 
ger at Rochester, N. Y. was a bank 
cashier in Lockport, N. Y. Nelson Dela- 
van and J. G. Weill are two ocher suc- 
cessful agents who were identified with 
banking before going with the Mutual 
Benefit. 


INSURE; GO TO WAR 
Wallace and Vargis, two moving pic- 
ture operators of the Hearst-Selig 
Company, were insured recently for 
$20,000 apiece, before leaving for Eu- 
pore, where they are now taking war 


pictures. Both were similarly insured 
when they went to Mexico last year 
when Huerta was threatening the 


United States. 


HALL ON MORTALITY TABLE 


DOUBTS BENEFIT OF A CHANGE 








American Table Establishes Sufficient 
Premiums and Reserves, Says Asso- 
ciate Actuary Mutual Life 
Actuaries believe that the meeting 
this monta of the Actuarial Society of 
America will be the most interesting 
that the society has held in years 
Henry Moir’s paper, “Should We Pre- 
pare a New Mortality Table?” was sent 
out last week by the society and is now 
being studied for later discussion by 
the fellows of the society. The paper 
will not be printed by the insurance 

press until after it is read. 
Views of S. S. Hall 
Samuel S. Hall, associate actuary of 


the Mutual Life, was asked by The 
Eastern Underwriter this week as to 


his opinion concerning the proposed 
change of the mortality table. He said: 

“I do not see any great benefit to be 
obtained by any change, as it appears 
to me that the mortality table used for 
the calculation of premiums and re- 
serves should be a table which gives a 
fair leeway for purposes of safety. The 
proposition to change the mortality ta- 
ble is apparently based on a general 
feeling that the companies are making 
large profits from mortality and that 
consequently a table showing a consid- 


erably lower mortality might be 

adopted. 

Table Should Be Safe Enough to Cover 
All Forms 


“This feeling is not justifiel in all 
forms of insurance and a table calling 
for lower premiums would not neces- 
sarily be of any particular business ad 
vantage. I might also add that experi- 
ence on term insurance shows a much 
higher rate of mortality than for stand- 
ard forms such as Life, Life Limited or 
Endowment. A table in general use 
should be sufficiently safe to cover all 
of the forms and cannot with safety be 
based on experience on the most favor- 
able forms of life insurance. 

“The principal use of a mortality ta- 
ble is to establish sufficient premiums 
and sufficient reserves. Experience has 
shown that the American Table of Mor- 
tality does this and that there is a fair 
margin for possible contingencies, 
while at the same time on many forms 
of insurance, particularly where the 
contracts have been in force some 
years, we find that the mortality profir 
is small. For example, on dividend ad- 
ditions the mortality experience is often 
over 100 per cent. of the American ta- 
ble, while on paid-up insurance the 
mortality rate is probably at least 90 
per cent. of the table.” 


UNMARRIED ARE GOOD RISKS 





Medico-Actuarial Investigation Shows 
Married Women Should Be in- 
sured With Caution 





The Mutual Benefit does not insure 
married women except under special 
and peculiar circumstances. It regards 
teachers, stenographers, typists, clerks, 
milliners, dressmakers and artists as 
the most eligible class of women to in- 
sure. 


The Company regards its position 
justified by the experience of compa- 
nies in the United States and Canada 
and the results shown in the report of 
the Medico-Actuarial Mortality Investi- 
gation. The Company has issued a 
chart based upon the investigation. It 
divides the mortality into four classes, 
compared with normal mortality of 100 
per cent, 


Unmarried Women 


The first class is that of unmarried 
women, and by this is meant women 
who were unmarried at the date of ap- 
plying for insurance. The mortality 
for ages at entry 15 to 24 is exactly 
100 per cent. For the older ages at 
entry the mortality is much less than 
the normal mortality for male lives. It 
must not be forgotten that many of 
these women, especially at the younger 
ages, were doubtless married some 
time subsequent to the issuing of the 
policy, so that the mortality shown is 
not that of women who remained un- 
married. 

In the next two groups are the mar- 
ried women, In the one case husbands 
were named as beneficiary and in the 
other case the beneficiary was other 
than the husband. There is little dif- 
ference between the mortality of the 
two classes. In the first the mortality, 
at ages of entry 15 to 24 is 150 per 
cent.; in the second, 160 per cent. 

The fourth class is that of widows 
and divorced. In this class the mor- 
tality for ages 15 to 24 at entry is no 
less than 210 per cent. 


Not Much Data About Divorced and 
Widows 


This very high percentage is possi- 
bly accounted for to some extent by 
the limited amount of data available, 
there being only twenty-seven actual 
deaths. ‘At the same time, there is an 
indication that widows and divorced 
at young ages should be closely scru- 
tinized by a company willing to ac- 
cept such business if a high mortality 
is to be avoided. The Mutual Benefit 
says: 

“From the results shown it is appar- 
ent that unmarried women, particular- 
ly those who are self-supporting, may 
be safely insured and are excellent 
risks. Married women, no matter 
whether the husband is the benefici- 
ary or not, should only be accepted 
with considerable caution, particular- 
ly at the younger ages at issue. The 
widows and divorced would seem to be 
safely insurable for ages thirty and 
over, but seem to be far from desirable 
risks at the very young ages.” 








STRENGTH OF 
GIBRALTAR | | 
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Over 12/ Milllion Policies in Force, 


2 Billion GOO Million Dollars 


Beginning business in 1876, The Prudential has achieved results 
unequaled by any other Company during so short a period of time. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST F. DRYDEN, President 


Incorporated Under the Laws of the State of New Jersey. 





insuring nearly 








Home Office, NEWARK, N. J. 
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TREND OF U. S. MORTALITY 


HIGHER AGES, LOWER 
TANCY 





EXPEC- 





Due to Degeneration Diseases, and to 
Influx of Foreigners, Says 
Dr. Dublin 





COMPARISON OF MORTALITY 
OF MALES AND FEMALES 











. BY AGE GROUPS 
DEATH RATES PER 1,000 POPULATION 
(Registration States as constituted in 1900) 

Miles Females 

gg ug 
~Y ko 
Age 9 gi! ig 2 rat 2 
Under 5 54.2 39.8 26.57 45-8 33.3 27.29 
5- 9 . 4.7 3.4 27.06 4.6 3.1 32.61 
4 29 2.4 17.24 2.1 32.26 
9 seen 4.9 3-7 24.49 4.5 3-3 31.25 
4 7 24.29 07 4-7 29.55 
4 aa 8.3 6.7 2 8.2 € 26.83 
4 wees 8 104 3-7 9.8 8 15.31 
4 8 ¢ T 1.4 4.2 12.9 ).15 
4 = ww waee 28.9 ) 6.92 255 2. 75 
4 .* »- 59.6 O1€ 3. 3€ 53-6 § 42 
75 and over 4f 47-4 + 89 139.5 ).2 0.22 
All ages ‘ a 5.8 —10.23 16.5 4.0 — 15.15 


The expectation of life at the higher 
ages has been lessened over a wide 
area of the country during the last 
three decades, according to Dr. Louis 
I. Dublin, of the Metropolitan Life, in 
an article printed in the Popular Sci- 
ence Monthly. It has been generally 
assumed that the deterioration after 
age 40 is due to the increase in the in- 
cidence of so-called “degenerative” 
diseases. Indeed, much of the propa- 
ganda for better personal hygiene at 
middle age has received its impetus 
from the discussion of this tendency in 
American mortality. 

Immigration 

Dr. Dublin refers to another element 
which is apparently at work in the 
causation of these higher death rates 
from the diseases mentioned. 

That is, the important changes and 
characteristics of the population. Since 
1880, 22,300,000 immigrants have come 
to America. According to the latest 
available figures the crude death rate 
in Russia was 28.9 per 1,000 in 1909; 
18.2 per 1,000 in Italy in 1912; 20.5 
per 1,000 in Austria and 23.3 per 1,000 
n Hungary in 1912. 

“We have no right to assume that 
the mere entry of these foreign peoples 
has at once a favorable effect upon 
their mortality,” says Dr. Dublin. 
“Their adverse conditions of life, espe- 
cially in our large cities, the economic 
stress to which they are put, and the 
dangers in the unskilled trades in which 
they engage, all would point to a con- 
tinuance at least of the higher death 
rates from which they suffer in their 
native countries. 

Conclusion 

‘Such a conclusion is certainly war- 
ranted by the mortality statistics for 
the State cf New York. In 1910, at the 
age period 45 to 49, the death rate 
among native-born white males was 
16.6 per 1,000, whereas the rate for the 
same age period among foreign-born 
white males was 17.7 per 1,000, or an 
excess of 6.6 per cent. for the foreign- 
born For the age periods 55 to 59, 
the two rates are 27.0 and 35.4, re- 
spectively, showing an excess of 13.2 
per cent. in the mortality of the for- 
eign-born white males over the native- 
born. This excess is marked through- 


out all the advanced age periods. The 
advantage in favor of native-born fe- 
males over foreign-born females is 
equally striking and begins at an even 
earlier age period in middle life. Con- 
ditions similar to the above have been 
noted in the vital statistics for the reg- 
istration area of the United States. 
This would indicate that the foreign- 
born whites as well as the native-born 
of foreign parentage show, at all high- 
er age periods, and for both sexes, a 
mortality largely in excess of that of 
the native-born of native parentage.” 


BUSINESS OF ALL LIFE INSUR- 
ANCE COMPANIES IN THE 
DISTRICT OF COLUMBIA 
DURING 1914 





Losses 
Paid 

$53,373.00 

17,667.69 


Premiums 
$162,353.73 
239,469.48 


Company 
Equit. D. C.. 
Balto. Life.. 


B’krs Life.. 16,014.65 8,000.00 
Berkshire L. 14,126.47 1,000.00 
Conn. Mut.. 69,922.23 15,000.00 
Eureka 58,941.47 16,845.00 


38,495.72 
110,026.92 
69,515.40 


12,040.00 
15,500.00 
11,600.00 


Fid. Mutual 
J Hancock. 
Mass. Mut.. 


Mut. Benefit 121,037.51 26,589.00 
Mut. Life... 318,757.28 289,268.00 
Nat. Life... 12,798.57 500.00 
N. E. Mut.. 89,304.99 37,011.00 
N. Y. Life.. 308,973.55 


115,273.60 
106,219.82 
24,405.00 
21,199.98 


North'wtn M. 
Penn Mut... 
Phoenix Mut. 
Secu. Mut... 





10,117.95 


ee 36,218.40 34,635.00 
Coal. Nat.... |) Ee 
Continental. i nS re eee 
Equitable 355,886.26 103,727.36 
Germania L. 10,932.26 22,444.62 
Home Life.. 70,005.14 30,276.69 
Jefferson S. St ee eee 
L. I. Co. Va. 73,230.31 28,951.91 
Manhattan 70,936.19 56,639.90 


Met. Life... 
Maryland 
Pacific Mut.. 
Phila. Life.. 
Pitts. L. & T. 
Prov. L. & T. 
Prudential 
Reliance 
Travelers 
Union Cent. 
, -@.. meee: «. 


_ 


,074,195.75 
4,097.33 
12,257.68 
1,310.01 
9,956.98 
109,526.50 
545,290.33 
3,544.10 
35,001.03 
67,284.75 
1,155.36 


367,296.65 
1,362.52 


16,150.00 
55,000.00 
149,868.75 
28,622.00 
84,436.05 
1,000.00 
$2,059,876.19 

GUY WILSON MAKES CHANGE. 

Guy Wilson, formerly with Rowland 
& Wilson, St. Louis, has gone with the 
Missouri State Life as agency super- 
visor in St. Louis. 

Mr. Wilson was born in Kentucky, 
May 1, 1878. He entered the railroad 
business in 1896, discontinuing same 
November, 1903, when he came to St. 
Louis and entered the Prudential In- 
surance Company in the capacity of 
cashier. 


Totals $4,643,993.88 


WYSONG MONTH 
Agents of the Peoria Life ere mak- 
ing a special effort this month in honor 
of O. B. Wysong, the company’s secre- 
tary and treasurer. They are endeavor 
ing to write $550,000 of examined busi- 
ness during May. 


——-—__ 





REMEMBER 


The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insurance company of 
the Southwest 
ATTRACTIVE POLICIES and LIBERAL CONTRACT; 

















“BUILT FOR ALL TIME” 


& San Antonio Life Insurance Co. 
ES SAN ANTONIO, TEXAS 
GROWTH IN ASSETS INSURANCE IN FORCE 


BASED UPOK 





Nii aiiscatiiencatesenieiaieailh $426,085.00 ae $2,629,020,00 

1 SRR 485,915.57 1911000000000 4,083,650.00 

| SETS 543,004.04 1912..........c00.... 4,715,584. 
INTEGRITY | o> MReRpaRTeRNSS 607,788.11  1913..........0c 65134'044.00 


Men of character and ability can secure agency contracts by writing 
HENRY A. HODGE, President 








Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 








The Meridian Life Insurance Co. 
INDIANAPOLIS, IND. 
Insurance in force, Dec. 31st, 1913..........$23,869,332.00 


DOOD wc ccccsccccccccccccccccce cccccee = MABE CESS 
DOORS .ccccccveccccsccsetcvvcsescccece MED 
rr ee eee ee ne 453,249.23 
EE BMNNUD: ic ccc ce andcesss eawewgeae vee 105,363.49 


The liberal up-to-date policies issued by this Company are clear and 
datatte in ~— ae pn and the reserve is in accordance with the Indiana 

r l 4 i it w. 

We have open territory for high grade men in the States of West Vir- 
ginia, Illinois and Indiana. If interested in a liberal contract, write the 
Company. 











Pensions for Individuals 


Pensions for Superannuated Em- 
ployees of Business Institutions 
Pensions Instead of Legacies Under 
Wills and Trust Agreements 
We can use a few high grade salesmen in this fruit- 
ful, rapidly growing field 


The Pension 
Mutual Life Insurance Company 
PITTSBURGH, PA. 











S. SAMUEL WOLFSON 


District Manager 
Equitable Life Assurance Society 
43 Bible House New York City 
AGENTS WANTED 


SOME FACTS ABOUT 


| The Equitable Life 


Insurance Company of Iowa 
Established 1867 











Agency Supervisor Wanted 


There is a salaried opening for the right man to act as 
Agency Supervisor for the largest Agency of an old Con- 
necticut Company, to work in the States of New York and 
Vermont, with present agency force and secure new agents. 
Good future for the right man. 
giving record, AGENCY SUPERVISOR, care of The Eastern 
Underwriter, 105 William Street, New York, N. Y. 


Address, stating age and 











Our aim for 1915 Large Annual 
GOOD PLACES $100 000,000.00 Dividends 
For STRONG WORKERS ; an 
oe in Force Low Net Cost 
ways ready to negotiate with energetic 
men capable of producing paid-for Insur- — ee 
ance in satisfactory volume. Full Line Good Openings 
Much unoccupied and desirable territory. i of res 
Union Mutual Life Insurance Co. | Policies Big Agencies 
PORTLAND, MAINE | inal icisaga 
ARTHUR L. BATES, President | Address 


Address: ALBERT E. AWDE, 
Superintendent of Agencies, 


J. C. CUMMINS, President 


Home Office Des Moines, Ia. | 


7 W. Madison St., Chicago, Ij), 
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PRUDENTIAL MEN EN ROUTE TO PACIFIC COAST MEETING 


Convention of Ordinary Agencies’ $100,000 League Last Week in May—Two 
Governors to Attend Prudential Dinner—Views of Company’s Exhibit 
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PRUDENTIAL EXHIBIT AT PANAMA-PACIFIC EXPOSITION! 


A party of Prudential officials, includ- 
ing Wilbur S. Johnson, second vice-pres- 
ident; E. D. Duffield, fourth vice-pres- 
ident; George W. Munsick, and Fred 
W. Tasney, assistant secretaries; J. Al- 
len Patton, associate medical director; 
Frederick H. Johnston, associate actu- 
ary, and Harvey Thomas, supervisor of 
publications, are en route to San Fran- 
cisco, where they will attend the con- 
yention of the Ordinary Agencies’ $100,- 
000 League. Prudential Day will be 
May 27th. 

The company will give a dinner at 
the St. Francis Hotel on New Jersey 
Day, May 24, and invitations have been 
accepted ‘by Governor Johnson, of Cal- 
ifornia; Governor Fielder of New Jer- 
sey, and President Moore, of the Ex- 
position. All members of the $100,000 
League will attend. 

The Eastern Underwriter prints on 
this page four views of the Company’s 
exhibit in the Social Economy section 
of the Palace of Mines and Metallurgy, 
which is now open. It covers 4,500 feet 
of floor space, the fundamental princi- 
ples being the relation of life insurance 
to public welfare and the facts of in- 
surance experience in their relation to 
social and economic problems. 

While the exhibit is primarily scien- 
tific, it has been popularized as much 
as possible, and includes models of the 
home office buildings in Newark, a re- 
plica of the Rock of Gibralter from 
stone from that fortress and a stained- 
glass window of the rock. 

The exhibit is divided into eight sec- 
tions, illustrating, first, the methods 
and results of The Prudential; second, 
the mortality experience of the Com- 
pany; third, American public health 
progress; fourth, the mortality of the 
Western Hemisphere; fifth, life insur- 
ance methods throughout the world; 
sixth, the documentary history of insur- 
ance-from its origin to the present day; 
seventh, life insurance architecture; 
and, finally, some historical and inter- 
esting facts about Gibraltar, symbolized 
in the advertising legend that “The Pru- 
dential has the strength of Gibraltar.” 


The exhibit also includes a model of the 
home office buildings and the original 
certificates and medals of all the origi- 
nal awards received by the Company at 
international or national expositions. 

This work entailed exhaustive study 
and the expenditure of large sums of 
money, aS most of the originals of the 
documents photographically reproduced 
are owned by the Company. The ex- 
hibit, a work of years, was prepared by 
Frederick L. Hoffman, Statistician of 
the Company. 

The section illustrative of the work 
of life insurance companies throughout 
the world represents the co-operation 
ef practically all the leading companies. 
Life insurance methods in Bulgaria, 
China, Dutch East Indies, Finland, 
Greece, India, Jamaica, Japan, Russia 
and South Africa, as well as in the lead- 
ing European countries, are represented 
by charts, and these are believed to con. 
stitute a valuable contribution to the 
aims and purposes of the World’s In- 
surance Congress. 

The architectural plans of the big 
companies all over the world are repre- 
sented in another section by photo- 
graphs of the home offices of the com- 
panies of every race and clime. 


INSURANCE ON BOYS 


Teaches Them to Bear Responsibility, 
Curbs Extravagance, Inculcates 
High Idealism 


Macgowan & McGown, general 
agents of the Mutual Benefit in Wor- 
cester, Mass., at a recent meeting dis- 
cussed the subject of insurance for 
young men. In fifteen minutes six- 
teen cases were thought of with a 
total amount of insurance of $50,000 
that had been written on sons of men 
who had previously insured with the 
Company. It was the general opinion 
that there is a big opportunity for Mu- 
tual Benefit men in writing the sons 
of satisfied policyholders. 

In discussing this meeting the Mu- 
tual Benefit’s Pelican called attention 
to a policy written on the life of Don- 
ald C. King, a pupil of the Omaha 
High School. This was a 20 Pay Life 
Accelerative Endowment contract for 
$5,000, with an annual premium of 
$141.25. A picture of young King is 
printed, with the statement that he 
has himself earned $65 a year toward 
payments of the premiums. 

A prominent furniture man in Cin- 





Organized 1850 


mutual and equitable practice. 
of management insure low net costs. 





NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
JOS. A. DE BOER, President 


The National Life possesses an unexcelled asset and insurance composition. Its 
service to policyholders is scientific, prompt and complete, based absolutely upon a 
Its low mortality, high interest earnings and economy 
Its liberal policies and practice commend it to 
field men as a guaranteed salesmanship proposition upon which they can readily and 
securely build. The sixty-fifth annual report, demonstrating these claims, will be sent 
to any solicitor, agent or manager on request. 


A. H. Gseller, General Manager, 149 Broadway, New York City 

M. H. Mullenneaux, Manager, Albany Trust Bldg., Albany, N. Y. 
Day L. Anderson, General Manager, 950 Ellicott Square, Buffalo, N. Y. 
Bruce S. Johnson, General Agent, 1134 Granite Bldg., Rochester, N. Y. 


Purely Mutual 








WILL DOUBLE MEMBERSHIP 


Enthusiastic Meeting of the Life Un- 
derwriters’ Association of New York 
Held at Lawyers’ Club 


The Life Underwriters’ Association of 
New York intends to double its mem- 
bership in a month. At a meeting held 
in the Lawyers’ Club on Wednesday of 
this week C. J. Edwards made the 
statement that at least sixty men from 
the Equitable will join. Lawrence 
Priddy, of the New York Life, said 
that ne would promise an equal number 
of applications. George W. Johnston, 
of the Travelers, said he started out at 
10 o’clock on Wednesday morning and 
by noon had convinced sever Travelers’ 
men that they should join the associa- 
tion. Six already belong. So it looks 
as if the «ssociation will easily double 
its membership. 

At the meeting in the Lawyers’ Club 
it was anounced that ten teams were 
working »n the membership campaign, 
and talks were made by Lawrence Prid- 
dy, Julian S. Myrick, E. W. Allen and 
others, testifying to the value of the 
association. Mr. Priddy said that the 
New York Life now believes in life un 
derwriters’ associations, and he thought 
the rest of the companies would, also, 
if they were not already converts. 


cinnati, who carries $75,000 on his own 
life, has had $15,009 placed with the 
Mutual Benefit on his son Continu- 
uing The Pelican says: The young 
man who is encouraged to carry life 
insurance will acquire the habit of 
saving; and, if he appreciates life in- 
surance ideals, he will have more re 
spect for women and for his parents 
Life insurance will teach him to bear 
responsibility and will encourage hab- 
its of industry. It will curb extrava 
gance and give him a real purpose, 
for thrift is something more than sav- 
ing, since a thrifty person is one who 
subordinates the idea of saving to the 
purpose of becoming independent.” 

BETTERING ONE’S CONDITION 

In the mind of every man, there burns 
the desire to better his condition. With 
some, it is a desire unformed and un- 
expressed—no more, says Arnett’s an 
notations. With many, it is a roseate 
dream that beckons at the birth of a 
new day, only to appear again at nighr 
shorn of its color and beauty but ever 
beckoning anew with each recurring 
day. The hope of a better to-morrow 
is what keeps us all alive and going 
Without Hope, we would die. But Hope 
that finds expression in Wishing gives 
strength for existence alone Hope 
fanned by Doing brings more success- 
ful accomplishment. The big question 
with every solicitor is not what he 
wishes to do in 1915 but what he 1s 
DOING to-day to compel these wishes 
to come true. How much thought are 
you giving to the fitting of your can 
vass to your prospects? What improve 
ment have you made in your personality 
and your methods since 1914? Are you 
growing or going backward? Are you 
increasing your ability by better habits 
of ‘living, thought and action? In plain 
words, what are you Doing, not Wish- 
ing? Ay, there is the rub, yet just as 
surely will you continue to advance 
only as you increase in ability to war- 
rant advancement. 

There is ever an insistent and per 
sistent demand for men of ideas and 
action, men who are both wishing and 
doing, but the supply has never yet 
equaled the demand. It is easier to 
wish for success and blame the other 
fellow when it doesn’t materialize, and 
that is what nine-tenths of the people 
are doing. Be different. Recognize in 
every day a thousand opportunities 
Realize it is up to you alone to make 
use of them. Banish indulgence in 
mere idle wishing for the fulfillment 
of your dreams. Develop the physical 
and moral courage to attack and con- 
quer the forces that prevent success. 
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WIDOWS’ PENSIONS 





An Argument Against the Injustice of 
Taxes Levied Against Life 
Insurance 





New York has at last enacted the 
law providing pensions for dependent 
widows. It is a measure that few 
would care to oppose. The bill was 
passed in the lower House by a vote 
of 129 to 8. It is better to provide a 
pension for the mother, to the end that 
she may keep her little brood togeth- 
er, than to compel her to send them 
to an orphan’s home. Nevertheless, 
the widow’s pension is a species of 
charity, and to that extent the recipi- 
ents must suffcr a certain humiliation. 
In some cases it is liable to destroy 
their self-respect to the extent of mak- 
ing them willing dependents, and pre- 
venting further effort on their part to 
provide for themselves and their chil- 
dren. In spite of these objections the 
measure is on the whole a wise one. 

But there is a better way. Had the 
husbands of these dependent widows 
carried life insurance while living, the 
pension would in most cases not now 
be necessary. It is true the life insur- 
ance money might have been lost by 
injudicious investment, but the danger 
of that can now be eliminated by the 
continuous instalment policy, which 
provides for a life income to the bene- 
ficiary instead of a limited sum of 
money to be invested. There may be 
other cases in which the husband was 
uninsurable, or he may have been so 
poor that he could not pay for life in- 
surance, or thought he could not. In 
any event, we take things as we find 
them and provide for the dependent 
widow and children by public taxation, 
and thus enable the mother to main- 
tain the home—a real home, instead of 
scattering the children among strang- 
ers or sending them to the orphan 
asylum. 

While it might have been hard in 
some cases for the husband to have 
paid an insurance premium in his life- 
time, it was rarely impossible. Many 
thousands of men are now paying 
for life insurance who find it necessary 
to deny themselves of many things 
which they would like to have for 
themselves and their families, but they 
accept the situation. Herein comes one 
hardship of the bill. Men who are 
forced to practice every economy and 
self-denial in order to maintain their 
own life insurance in force to the end 
that their own widows and orphan 
children may not become public pen- 
sioners after they are gone, are now 
to be taxed to support the widows and 
orphans of those who were less provi- 
dent than they, and who spent their 
entire income for supposed necessities, 
rather than set aside a part of it to 
maintain a life insurance policy in 
force. The public taxation necessary 
to support these widows falls upon all 
who have property, whether rich or 
poor, and whether insured or not. 


But this is not the worst. Men who 


are now barely able to pay their life 


insurance premiums, even with the 
most careful economy and self-denial, 
are taxed by the State for the very 
reason that they are thus denying 
themselves in order to pay life insur- 
ance premiums. The State of New 
York and practically every State in the 
Union seizes for revenue purposes a 
part of every dollar which its citizens 
set aside for life insurance. Other 
countries not only decline to tax life 
insurance or to appropriate for the 
public revenue any part of the premi- 
ums which the policyholders pay, but 
they exempt from the income tax, with- 
in a certain limit, the life insurance 
premiums which the _ policyholders 
have paid.—Mutual Interests, publish- 
ed by the Mutual Life Insurance Co. 





Wallace’s Farmer re- 
Life cently received’ the 
Insurance following letter from 

For Farmers a subscriber: 

“I would like your 
opinion on the subject of life insur- 
ance, also accident and sick benefits. 
I am a married man, thirty years of 
age. I have 240 acres of good land, 
worth $30,000, also $3,000 worth of 
personal property, and liability to the 
amount of $20,000, on which I am pay- 
ing 5 per cent. interest. Do you con- 
sider insurance of any kind—life, acci- 
dent, or sick benefits—the proper and 
businesslike proposition for me to car- 
ry? If so, what kind—fraternal, old 
line, or mutual; and what amount, if 
any, should a man in my circumstances 
carry?” 

The paper answered as_ follows: 
“We believe that every man should 
carry some life insurance, the amount 
and kind depending largely upon his 
financial conditions. Take the case of 
our correspondent, for example. While 
he has property worth $33,000, he has 
$20,000 of liabilities. If he keeps his 
health, and everything goes right, he 
will be able to reduce his liabiilties 
from year to year, but if he should sud- 
denly die, it is reasonably certain that 
his assets will shrink considerably be- 
fore his estate can be closed up. This 
man ought to carry at least $10,000 in 
life insurance, and, if he can afford it, 
$20,000. In case of death, the insur- 
ance money will enable his widow to 
handle the estate to the best advan- 
tage, and without sacrificing anything. 
Under average conditions, we advise 
limited payment, ordinary life, old line 
policies. By limited payment we mean 
policies which will be paid up in ten, 
fifteen or twenty years. 

The twenty-year term is the most 
popular. After twenty annual premi- 
um payments have been made, the 
policy is fully paid up, and the amount 
will be paid at death, with no further 
premium payments. All such policies 
have cash and loan values which are 
stated in the policy. That is, money 
can be borrowed on the policy in case 
of need, and if the payment of premf- 
ums becomes impossible, and _ the 
policy must be dropped, it has a small 
cash value which will be paid to the 
insured. 


OPPORTUNITY: District Agency Open in Prosperous Section 


of Ceatral West. 


BANKERS LIFE COMPANY 


Des Moines, Iowa 





LUSITANIA LOSS 


(Continued from page 2.) 
ed among those saved. If the facts are 
substantiated the loss entailed upon us 
in his case will be $5,000. 

“We have an insurance on a Fred §. 
Pearson, aggregating $21,000, which we 
are inclined to believe covers the life 
of the Dr. Pearson who is reported to 
have lost his life as a result of the sink- 
ing of this ship.” 

Two policyholders of the Berkshire 
are missing, one having a policy - of 
$10,000; the other of $11,000. 

The Pacific Mutual Life is said to 
have a total of $10,000 insurance on 
missing passengers. 

The Penn Mutual is said to have a 
$2,000 policy on a missing passenger. 





E. P. MELSON JOHN G. HOYT 
President Viee-President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participating 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 





THE 
First Mutual 
Chartered in America 


New England 
Mutual Life 
Insurance Co. 


BOSTON, MASSACHUSETTS 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible se- 
curity, with a safe, equitable con- 
tract. 


FINANCIAL STATEMENT 
Assets, Dec. 31, 


ie TEE $70,163,011.03 
Liabilities ........ 65,159,426.58 
OD. x10500:<eees $5,003,584.45 


ALFRED D. FOSTER, Presid 
D. F. APPEL Vice-President 


J A. BARBEY, Secre 

ILLIAM F. DAVIS, Secretary 
FRANK T. PARTRIDGE, Asst. Secretary 
MORRIS P. CAPEN, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 

LATHROP E. BALDWIN, Manager 
141 Broadway, New York 














WANTED 


A man who knows he can 
make good in organizing an 
agency for a big company in 
a city embracing a population 
of 1,000,000. A salaried con- 
tract will be made and the 
applicant chosen will be 
brought into direct touch with 
Home Office with opportuni- 
ties for advancement. Only 
men of experience and who 
can prove ability need apply. 
Territory in Pennsylvania. 
Address 
“ORGANIZER” 


Care of THE EASTERN 
UNDERWRITER 
105 William Street 
New York City 








You Wish To Be Paid Well 


The “Home Life”’ 


The fifty-fifth annual state- 
ment of the Home Life Insur- 
ance Company, of which 
George E. Ide is President, pre- 
sents a record of substantial 
benefits to its policy-holders 
during the year and a solid 
growth in financial strength. 

Assets increased to $30,- 
631,248.70 after paying to 
policy-holders $3,110,507 in- 
cluding dividends of 


$571,024 


The insurance in force was 
increased by $4,533,420 and 
is now 


$120,893,433 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 








for your efforts. Producers receive 

liberal compensation under the 

Direct Agency Contract 
OF THE MANHATTAN LIFE 


A top-notch renewal income as- 
sured for years to come. 





Several pieces of excellent terri- 

tory, with exclusive rights, open 

for men of character and ability. 
For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 








66 BROADWAY NEW YORK 


1865 --- Fifty Years Old --- 1915 


Unexcelled In 
Favorable Mortality 


AND 
Economy of Management 


The 
Provident Life 
and Trust Company 


OF PHILADELPHIA 








Rates of Premium Extremely Low and 
still further reduced by 
Annual Dividends 
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INSURABLE INTEREST VIEWS 


OF THE PACIFIC MUTUAL LIFE 








Things That Agents Should 
Know—Question of Relation- 
ship Discussed. 


Some 





By F. H. Small, of Actuarial Department 
of Pacific Mutual Life. 

In the early history of life insurance 
it was considered, broadly speaking, 
that an insurable interest was depend- 
ent on dependency—that is, it must be 
obvious that the beneficiary would suf- 
fer from the loss by death of one on 
whom such beneficiary was dependent 
for food and shelter. 

The pwood-old-fashioned wife and 
mother who “keeps house for father and 
the boys,” but who has little knowl- 
edge of the business world or its ways, 
is an excellent illustration, and as a 
matter of fact there is to-day no 
beneficiary whose insurable interest is 
more clearly established than is that 
of such a wife or mother in the policy 
issued on the life of her husband or son. 

Business Enterprises 

Nowadays the insurable interest of a 


business enterprise in the life of ap 
officer or employe who is essential to its 
financial success is well established, 
and has opened a field as yet well-nigh 
virgin when we consider its posvibilities 
in comparison with its present ievelop- 
ments. 

It therefore follows that insurable in- 
terest may first be considered as fall- 
ing under one of two great classes of 
protection, it being essential, however, 
that domestic—or possibly we shouli 
say personal—dependency shall exist 
under the one, and business—or possi- 
bly we should say financial—depend.- 
ency under the other. 

When we can satisfy ourselves that 
the propored beneficiary has 2 reason- 
able probability of loss by the death of 
the insured or, inversely, a reasonable 
probability of gain by the life of the in- 
sured—which, of course, amounts to the 
same thing—we have satisfactorily an- 
swered the question as to insurable in- 
terest where either domestic or busi- 
ness dependency is involved. Surely in 
the very great majority of cases a con- 
scientious application of the foregoing 
test will produce a definite answer. 

As to the exceptional cases, if the ap- 
plicant insists, do not fail to give the 
company full information as to the ap- 
plicant’s reasons and the actual condi- 
tions surrounding the case; and take 
our word for it, both the solicitor and 
the applicant may rest assured that 
with full particulars before it the home 
office of any reputable life insurance 
company will use its best and unbiased 
judgment and will meet the applicant’s 
desires wnenever it can do so without 
creating a liability of future orfficulty, 
which, of course, it is impoitant for 
the insured and the beneficiary to avoid 
just as much as it is for the company. 
Right of Insured to Change Beneficiary 


Right here we would point out the 
fallacy in such cases of taking advan- 
tage of the right of the insured to 
change the beneficiary, which right is 
almost invariably granted by a policy 
of life insurance. That is, on receipt 
of the policy to immediately request the 
company to change the beneficiary in 
favor of the individual to whom the 
company objected at the time the ap- 
plication was submitted. Remember 
that most emphatically the designating 
as beneficiary an individual with a ques- 
tionable insurable interest does not by 
any means make such interest less 
questionable, and the taking advantage 
of the seeming inconsistency which the 
right to change the beneficiary pro- 
duces is nothing more nor less than 
overruling the company’s best judg- 
ment and in all probability opening a 
way for delay, annoyance and possible 
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litigation when the day of settlement 
shall have arrived. 

We believe one of the most frequent 
errors made is to consider that an in- 
surable interest is created by relation- 
ship. Let us illustrate the incorrect- 
ness of this viewpoint by an application 
for insurance on the life of a big, husky 
chap for the benefit of his crippled and 
helpless brother. Unquestionably an 
excellent insurable interest here exists. 
Yet when we reverse the insured and 
the beneficiary, the application haa 
preferably be made to the police and 
not to the life insurance company on 
the reasonable assumption that a totaliv 
different kind of protection is required. 

The Sex Question 

The question of sex is today much 
less an issue than was the fact only a 
few years ago. The establishment of 
women in practically al] lines of produc- 
tive endeavor has warranted the pro- 
gressive life insurance company in con- 
sidering her ability to create an insur- 
able interest by making domestic or 
business dependents as being not less 
than that of man. The good, old-fash- 
ioned wife and mother is not infre- 
quently converted into the competent 
provider through the necessity of sup- 
porting her fatherless childrea or in- 
valid husband. 


Creditors 

Another point well worth keeping in 
mind, the designation of a creditor of 
the insured as the beneficiary, is al- 
ways open to the question as tv the de- 
gree of insurable interest. Whether 
the creditor is entitled to the entire 
value of the policy or only to sufficient 
of such value as may be required to 
satisfy the indebtednes is a question 
which has been variously decided by the 
courts of different states. In our judg- 
ment the interest of the creditor is 
much better safeguarded by an assign- 
ment of the policy than by designating 
him as its beneficiary. 


REPORT THE GIBSON BILL 


PROGRESS OF TEXAS MEASURE 








If Bill Goes Through Companies Which 
Withdrew in 1907 Will Return 
to the State 





The Texas House Committee favor- 
ably reported the Gibson bill on Tues- 
day and under agreement it was made 
a special order for voting on Thursday. 

If the bill becomes a law it will re- 
sult in the return to Texas of compa- 
nies which withdrew because of the 
Robertson resérve investment law. 

Withdrew in 1907 

The foreign life companies withdrew 
from Texas in 1907. The principal fea- 
ture and change made in the Robertson 
insurance law by the Gibson bill is the 
repeal of that portion of the Robertson 
law which makes it compulsory for life 
companies to invest 75 per cent. of their 
reserves on Texas business in Texas 
securities. 

In March the companies agreed fo re- 
enter Texas and invest upward of $35,- 
000,000 in the next five years if the Gib- 
son bill becomes a law. 

The local companies have been mak- 
ing a nard fight against the Gibson bill. 


NON-FORFEITURE FEATURE 





Paid-Up Option and Endowment Option 
Explained By Northwestern 
Mutual Life 





Most men nowadays who have ever 
been solicited for life insurance do un- 
derstand the non-forfeiture features of 
the contract to a certain extent—at 
least, they are familiar with loan and 
cash values and paid-up and extended 
insurance. They also have learned 
something about the application of the 
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dividend, 
payment of premiums or to the pur- 
chase of an addition to the face of the 
policy, 

“If the prospect has even a slight ac- 
quaintance with these simple features 


that it may be applied in 


of the life insurance contracl,” says 
the Northwestern Mutual Life, “it is 
comparatively easy to explain the mean- 
ing of our provision No. 10 by putting 
the matter to him in this way: ‘You 
are familias with the fact that your pol- 
icy contract provides for cash values, 
paid-up insurance or extended insur- 
ance in case you discontinue payments 
any year after the second. You also 
understand that you may apply your 
dividends each year to the purchase of 
full-paid additions to the face of your 
policy, thus increasing your insurance 
each year. Now, under provision No. 10 
of your policy the company agrees that 
whenever the sum of the additions 
added to the paid-up value shown in the 
policy contract shall equal or exceed 
the face of the policy it will upon writ- 
ten request endorse the policy as par- 
ticipating paid-up insurance. For ex- 
ample, if the paid-up value of your pol- 
icy the fifteenth year should be $750 
and the sum of the additions to the pol- 
icy should be $250 the company would 
endorse the policy as full-paid for 
$10,000.’ 

“So much for the paid-up option. With 
the endowment option all that is neces- 
sary is to state that whenever the cash 
value as expressed in the policy, to- 
gether with the cash value of the ad- 
ditions to the policy purchased by divi- 
dends, shall equal the face of the policy 
the company will upon written request 
mature the policy as an endowment. 
This explanation of course may not be 
used in illustrating policies with less 
than twenty premiums for the reason 
that the surrender charge is teken into 
consideration up to the fifteenth year 
and that oo policies on which ejther the 
paid-up or endowment option would ap- 
ply before that year the company gives 
the policyholder the benefit of the full 
reserve without the surrender charge.’ 





Matthew B. Martin, deputy superin- 
tendent of the policy payment division 
of the New York Life, and for forty- 
four years with the company, died re- 
cently. Mr. Martin came with the New 
York Life in 1871. After a short ser- 
vice as office boy ne became clerk to 
the then medical examiners of the com- 
pany, Doctors Bogert, Wilkes and 
Wright. He served in that capacity 
also while Dr. Tuck was the company’s 
chief medical examiner and until the 
medical department was organized, 
when he was placed in charge of the 
clerical force of that department. He 
was later made secretary of the com- 
mittee of review, and while occupying 
this position spent a year or more in 
London where he rendered valuable as- 
sistance to the general manager of the 
company there in his own special line 
of work, alla in organizing and increas- 
ing the efficiency of the office staff. He 
was made one of the classification com- 
mittee when that committee was ap- 
pointed in August, 1899, and subse- 
quently was its senior member, which 
position hg filled with ability and good 
judgment until his death. 





FIVE YEAR RECORD 





Illinois Life Gains 42.5 Per Cent. In 
Premium Income—53.6 Per Cent. 
in Admitted Assets 





The Illinois Life on December 31, 
1914, was twenty-fourth in amount of 
insurance in force; twenty-fourth in 
total assets; twenty-first in increase in 
assets for 1914, and eighteenth in in- 


surance gained in 1914. Its five-year 
record follows: 

Dec. 31, 1909 Dec. 31, 1914 % Gait 
Interest In- 
COMMS nese $ 32354088 $ 500,322.00 54.¢ 
Premium In- 
come ssveses  &)577-449.00 2,247,670.00 425 
Admitted As- 
sets cesses  79423,908 00 11,4903,506.00 53.6 
Insurance in 
ae 49,104103.00 75,175,a84.00 53.1" 
PAID TO POLICYHOLDERS 
And Beneficiaries During the 
Past Five Years is $4,682,902 
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Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 

















Billy Sunday, in dis- 

Billy Sunday cussing tke Las1- 
Again Talks tania tragedy, re- 
Life Insurance ferred to Elbert Hub- 
bard as the man who 

fought him the hardest of any. But, 
said the evangelist te his audience in 

Paterson, he had forgiven his enemy, 
and was the first to shed a tear whea 
he learned of the writer’s death on the 
Lusitania. 

“What shall the end be?” was his 
topic, and he delivered himse!f of his 
invincible opinion that there is a very 
live hell. Then he jumped from hell to 
life insurance, and declared every man 
should leave his wife enough to “plant” 
him and enough to “worry along on un- 
til she meets some other fel’ow and 
marries him.” 

” * * 
Miss H. G. Palmer, 
of the Security Mu- 

a Much Quoted tual Life, is one of 

Writer the most widely 
quoted literary writ- 
ers in the country. She is editor of 
“The Security Agent.” She is the au- 
thor of “The Quitter,” printed by The 
Eastern Underwriter last week. She 
has a special faculty for writing life 
insurance philosophy of a nature that 
inspires the agent to go out and do 
things. 


Miss Palmer 


* ca * 

“Some men I know 
Working seem to think an hour 
When Spirit now and then; an oc- 
Moves You. sional canvass as the 


spirit moves, will 
bring and do what hard, steady, rou- 
tine work is required to accomplish in 
other lines of achievement,” says a rep- 
resentative of the Northern Assurance 
Company of Michigan. Of course, it 
is not so, and one cannot limit them- 
selves to fixed business hours in a real 
successful profession. Be ever ready, 
be ever watchful, day or night, to take 
advantage of that opportunity, when 
presented, which will bring a success- 
ful conclusion to your day’s work. 
Many agents seem to have their 
troubles finding prospects and when 
once found let them get old thinking 
the matter over. You find a target at 
which to aim the gun, but lack of pro- 
per ammunition and primers enables 
your better prepared belligerent to 
win the battle. “In again, out again” 
would thus seem to aptly fit the cause 
of many failures. A fruitful source for 
prospects is in your daily papers 
among the items appertaining to busi- 
ness dealings, purchases of property, 
forming of co-partnerships, business 
speculations, marriages, births, and in- 
heritances. As you watch this infor- 
mation every day, new avenues will 
open to you among the already can- 
vassed prospects on whom you were 


loath to call again. Every change in 
business, family or financial interests 
creates new demands, and ours, the 
business of real necessity, comes to 
the rescue at the time, at the place, 
for the man. 

+ 7” * 


How often do we hear it 


A Talk said, “He is a round peg 
About in a square hole,’ —truly 
Misfits a trite expression but mer- 


cilessly descriptive of the 
position in which many a man is to be 
found. He does not harmonize either 
with his environment or work. If he 
does not possess and cannot acquire 
that adaptability that will enable him 
to fill his “square hole,” he had best 
1eave it and seek one modeled more in 
accordance with his immobile shape, 
Failing to do this he meets the fate of 
the chameleon, which we are told duly 
changed his color to match the red, 
black and green background but burst 
himself wide open when trying to rise 
to the oceasion of harmonizing with a 
Scottish plaid. 

Obviously there is no necessity in 
this land of opportunity for a contin- 
ued attempt to do that which we cannot 
do. If we are so encrusted with habits 
of life and habits of thought as to ren- 
der us incapable of adapting ourselves 
to new conditions and the necessary 
new view points, then we should seek 
the same old rut to which we have be- 
come accustomed and drop it, resigned 
to shuttle back and forth until the ma- 
chinery stops. Naturally this is not an 
attractive program to any one with a 
little ambition and a determination. 
He desires to progress, but to this one 
may definitely make up his mind that 
harmony with the best ideals in the 
chosen business, and with the view 
point, methods and practices of the par- 
ticular institution with which affiliated, 
is an absolute essential to success. No 
man can hope to succeed in any other 
way. Certain it is that in our own 
line of business absolute, close co- 
operation is vital to success. The agent 
must make his principal’s problems and 
interests his own. No one should en- 
gage in this work who is not willing to 
recognize and subscribe to these basic 
principles. An agent’s work is satis- 
factory and valuable to this or any 
other company only if and when 
through his efforts there is placed on 
the books a volume of business from 
which, due to careful, conscientious se- 
lection and efficient handling, the com- 
pany finds it possible to make a rea- 
sonable profit. 

If, therefore, a man does not believe 
in his company and what it stands for, 
if he does not heartily endorse its 
methods and practices, if he does not 
endorse the ideas of agency herein- 
above referred to and recognize his 


responsibility and duty in connec- 


tion therewith, if he cannot write 
the business, then he is a “round 
peg in a square hole’—a _ misfit, 


“round peg in a square hole’’—a misfit, 
and the best thing he can do is to make 
way for a square peg. Profit cannot 
accrue to either man or company when 
a man is not in sympathy with, enthusi- 
astic for and loyal to his company. He 
perverts the ordinary functicns of 
agency and is as useless as was the 
nose of the man who met with an acci- 
dent which completely severed that 
member. Remembering that he had 
heard of cases where the severed part 
had been clapped back in place imme- 
diately, bandaged and not touched for 
two or three weeks the union had taken 
place, he quickly carried out the idea. 
The nose duly united with his face, but 
upon removing the bandage it was 
found to be upside down. On being 
asked some time later how the inverted 
member served its purpose, he replied, 
“Poorly, poorly, for when I sneeze I 
blow my hat off and when it rains the 
water strangles me.” Thus does invec- 
sion Or perversion from the p”oper or- 
der of things interfere with successful 
application and use thereof. As wel} 
may it be expected that a fisa would 
thrive in the air or a bird under water 
as that a man will succeed in a busi- 
ness or position in which he is a hope- 
legs misfit. He must either adapt him- 
self to his work, bringing his ideas 
en rapport with those of his principal, 
or get out and make way for 1. man who 
has the ability, versatility, broadmind- 
edness and intelligence to do so and to 
succeed where the other failed.—Pacific 
Mutual News. 
* * * 


A writer of the New York 


A View Life was summiny up his 

of Mental shortcomings the other 

Attitude day. He gives the follow- 

: ing dialogue with him- 
self: 


I was just as ambitious to be success- 
ful, I could draw as pretty a picture in 
my mind of what I was going to do the 
next day, as anybody else. In fact, there 
was hardly a .day that I did not picture 
up a beautiful plan of campaign, pick 
out five or ten men whom I was sure I 
could close; so my mental attitude in 
respect to the business, or desire for 
the business, was all right, but there 
was a missing link between my busi- 
ness ambitions and my execution of 
those ambitions. I did not put into 
execution my plans. 

The thing for me to do, therefore, was 
to find the missing link, to force myself 
to execute some of the theories that I 
dreamed of, so one Saturday afternoon 
I decided to fight this proposition our 
with myself. 

Figuratively speaking, I sat myself in 
a chair in front of myself, and pro- 
ceeded to take a fall out of myself by 
a process of self-analysis, without re- 
gard to how badly it hurt. 

I said: 

You are an ordinary man, n-entally, 
physically and so on? Yes. 

Ambitious? Yes. 

Have a certain amount of pride in 


your standing in the neighborhood? 
Yes. 

Are conceited enough to want ty 
stand as well as the other salesmen in 
your business? Yes. 

Well, you seem to be a regular man. 
Have the same ambitions and desires of 
other men. Now, the question jis, do 
you, as a matter of cold fact, stack up 
as well as other men in your office? 
No. 
Why? Isn’t it because you have been 
drifting more or less, picking up what 
you could, instead of by strength, so 
to speak? 

A * + 

A prospect in life in- 
surance is any man or 
woman who can get and 
pay for a life insurance 
policy. There are dif- 
ferent classes of prospects; the most 
important of these classes are the 
doubtful and the hopeful ones, These 
two classes are determined by the 
agent’s method of procuring the pros- 
pects. He may interview fifty prospects 
by one method and secure only one ap- 
plication; whereas, he could interview 
fifty prospects by another method and 
secure thirty applications. 

The nutaber of interviews and the 
amount of time and energy expended 
may be the same in both cases, but the 
results secured by one method may be 
twenty times greater than those sp- 
cured by another method, says the Con. 
servative Life of Wheeling. The agent 
should be resourceful and _ tactful 
enough to know how to use the proper 
method for obtaining the best possible 
results from his interviews and from 
the time and energy spent. 

By usin, the same methods his aver-. 

age number of applications and inter- 
views would be higher among the mar- 
ried men than among the single mea: 
also, he will find the applications re- 
ceived will be greater among prospects 
interviewed whose ages range from 
twenty-one to forty-one. Prospects do 
not know what is best for them to do: 
if they did, they would come to the 
agent for life insurance instead of the 
agent going to them. The problem is 
to get men to do the things they should 
do. The majority of them are going 
contrary tc their own best interests 
every day. - 
_ There are two all important moments 
in the art of soliciting. The first is 
the moment when to approach the 
prospect, and the second is the moment 
to secure the application. An agent’s 
é@epproach to a prospect is to 
make a_ favorable impression and 
to get a favorable hearing. It is 
not always what a prospect says, but 
it is often what he thinks that scores 
against an agent. The moment the 
agent comes into his presence the pros 
pect sizes up his dress and manner, 
and this has considerable to do with the 
securing of his application. The best 
time to present your proposit'un to a 
prospect is when his mind is free and 
undisturbed, because to be successful 
you must have his whole and widivi‘ed 
attention. 


Sage Advice 
About 
Prospects 
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ARTHUR T. HADLEY AGAINST 
COMPULSORY INSURANCE 


VIEWS OF PRESIDENT OF YALE 








A Number of Interesting Arguments 
Presented After Study of 
European System 





Another means by which it is pro- 
pose 1 to reduce the burdens of pauper- 
ism is compulsory insurance. This can 
he utilized in some measure for the in- 
capable as well as for the unfortunate, 
if they have been compelled to con- 
tribute to the insurance funds before 
they have become incapacitated for 
worl 

The system of compuisory insurance 
has been more completely carried out 
in the German Empire than anywhere 
else. Small contributions are levied 
from the workmen or from their em- 
ployers to create a fund for the support 
of the workman and his family when 
Le becomes ill or superannuated. There 
are many reformers who are anxious 
that other countries should follow the 
example of Germany. But the experi- 
ment has not progressed far enough to 
rass judgment on its success. In many 
1espé cts the gain to the public from a 
system of this kind is more apparent 
than real. The payments to the insur- 
erce funds must chiefly, if not wholly, 


come out of wages. Even though they 


be nominally levied on the employer, 
re is compelled by competition with 
cther employers who are not subject to 
this levy to reduce in corresponding 
degree the wages ‘vhich he pays. lf 


the workman receives less wages, he 
must either consume less or save less. 
Sc far as he economizes on useless 
items of consumption the insurance 
fund thus created represents a posi- 
tive gain to the community, providing 
for the workman’s support in the future 
yvithout causing any corresponding gen- 
eral loss or burden in the present. But 
it he economizes on articles that are 
necessary or useful to his well-being 
end that of his family, he lessens his 
own labor power and that of his chil- 
¢cren and diminishes rather than in- 
creases the general ability of the com- 
munity for maintaining the necessary 
burdens of poor-relief. If, finally, he 
makes these payments out of money 
that he otherwise would have saved, he 
transfers the provision for his support 
from his own shoulders to that of the 
public organization. He becomes less 
self-supporting, and more dependent on 
scciety. 

Opposition of Friendly Societies 

The opposition of friendly societies to 
schemes of government insurance is 
something quite rational. These socie- 
ties are in their nature agencies for the 
promotion of voluntary saving as a 
means of mutual insurance. If the gov- 
ernment uses compulsory saving as a 
means to the same end, it takes away 
the ground for the existence of these 
societies and substitutes a system 
which secures the same material re- 
sults to the workman, but fails to se- 
cure the same educational and moral 
ches. To those whv regard these edu- 
cational and moral results as a chief 
advantage in voluntary saving, the 
change to a compulsory system looks 
like a step backward. 

There is also a positive danger that 
the amount of accident and sickness 
tiay increase under the operation of 
compulsory insurance. The accident 
insurance law, in its early application 
tc the German railroad service, had a 
distinct effect of this kind. The num- 
ber of disabling accidents was in- 
creased. The individual, being freed 
from responsibility for his own loss of 
time, put himself in a position where 
more aggregate time was lost. Whether 
this was due to increased carelessness 
cr to slackness in returning to work is 
a Matter of comparatively slight con- 
sequence. In either event, the diminu- 
tion of individual responsibility and as- 
fumption of such responsibility by pub- 
lic organizations lessened the incen- 
tives to continuous work and to the 
care which makes such continuous 


work possible. In factory insurance 
this difficulty can perhaps be avoided 
by localizing its management in such a 
way that the people who have to pay 
the cost of unnecessary accidents can 
see them and guard against their re- 
currence. Accident insurance works 
much better in Germany, where it is 
locally administered, than in Austria, 
where it is a national matter. 
Blinds Public Opinion 

Finally, there is a danger that the 
apparent advantages of an insurance 
system of this kind may blind public 
epinion to the more real advantages of 
better forms of insurance. A certain 
section of the public is so dazzled by 
the prospect of pensions that it over- 
looks the true ground on which pen- 
sions are justified. It comes to regard 
the pension as an end in itself rather 
than as a means of relieving the gen- 
eral funds of the government of a bur- 
den, Schemes are already proposed in 
England for giving a pension to every 
cne above a certain age, independent of 
any contribution which he may have 
made. People are impressed with the 
advantages of a pension and with the 
difficulties of every special system of 
contribution for securing it. They 
trerefore propose to transfer the bur- 
cen of such payments to the general tax 
account. They do not see that three- 
quarters of the arguments for pensions 
are based upon their usefulness in light- 
ening the claims upon this general ac- 
count, and that -a system which in- 
creases these Claims undermines the 
very grounds on which it is advocated. 
It is sometimes argued that the total 
amount of these claims is not really 
much increased by the adoption of a 
liberal pension policy: because, pen- 
sions or no pensions, society must in 
the last resort support the aged who 
have worked out their usefulness, and 
no harm can be done by recognizing as 
a right on the part of the individual 
What society already recognizes as a 
duty. But this is an unsound position. 
There are certain things which society 
must do in justice to itself, which it 
cannot safely allow individuals to de- 
mand in justice to themselves. If you 
give every man a right to a pension 
when he is incapable of self-support, 
you tacitly approve his failure to pro- 
vide for himself and his children. That 
the necessary degree of production and 
of economy by the community as a 
whole would be maintained if such a 
roint of view were adopted, seems 
highly improbable. We need measures 
which shall increase individual respon- 
sibility rather than diminish it; meas- 
ures which shall give us more self 
reliance and less reliance on society 
as a whole. We cannot afford to coun- 
tenance a system of morals or law 
which justifies the individual in look- 
ing to the community rather than to 
himself for support in age or infirmity. 





DINNER TO J. L. WAY 

Vice-President John L. Way, of the 
Travelers, was given a complimentary 
dinner by the local association of Trav: 
elers agents at the Underwriters’ Club 
of New York on Wednesday. The 
main topic of discussion at the dinner 
was the advisability of forming a 
$100,000 club in the city which, if suc- 
cessful, would become affiliated with 
similar Travelers clubs in other cities. 
Mr. Way spoke in favor of the club. 
It was voted that the club should be 
formed and a resolution to that effect 
was forwarded to Hartford. 





EARNS ALL BUT $250,000 SURPLUS 

According to a statement of its con- 
dition as of April 30, the National 
Surety Company kas total admitted as- 
sets of $7,575,745. The net surplus of 
the Company is $1,810,269. The en- 
tire surplus, with the exception of 
$250,000, has been earned. 





TWENTY PER CENT. INCREASE 

Northwestern National Life Insurance 
Company, Minneapolis, reports an in- 
crease of 20 per cent. on new business 
for the first four months of 1915, as 
compared with the same period of last 
year, and an increase of 30 per cent. 
on new business for the month of April. 





THE 














METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
Of the People 
nhe Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1914 was: 


626 per day in Number of Claims Paid 


8,040 per day in Number of Policies 
Issued and Revived. 


$1,708,728 per day in New Insurance 
Issued, Increased and Revived. 

$305,754.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$161,826.87 per 
Assets. 


day in Increase of 


JOHN R. HEGEMAN, President 
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Liabilities. 


Insurance in Force. . 
Payments to Policyholders since Organization,. 


Is Paying its Policyholders over .......... 


ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
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Insurance 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
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Capital and Surplus. coeasieaneneeesenanceesecs satin denies 


GOOD TERRITORY FOR LIVE AGENTS 


Company 


1914; 


S coo ae 
on 
oad 








WILLIAM N. COMPTON 


General Agent 
Metropolitan District 


St. Paul Bidg., 220 Broadway 
NEW YORK, N. Y. 


DETERMINATION and ENERCY 


never before encountered such OPPORTUNITIES for 
LIVE ACCENTS 


as are offered by the Policy Contracts 
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E INSURANCE COM 
OF BOSTON MASSACHUSETTS 











Office 
1888 


Home Office ...... 


Organized February 23, 
Assets 





Industrial and Ordinary Insurance 


The WESTERN and SOUTHERN LIFE 
INSURANCE CO. 


....CINCINNATI, O. 


Branch offices in all the larger cities of Ohio, Kentucky, Indiana, West 
Virginia and Western Pennsylvania 


W. J. WILLIAMS, President 
(etadewwas sabe $ 8,763,565 
79,619,535 








AGENTS WANTED 
ACKNOWLEDGMENTS Companies for Five Years, ending 
The Eastern Underwriter has re- January 1, 1915. 
ceived from the Spectator Company From the Fraternal Monitor, Roch- 


several valuable charts. These in- 
clude the Pocket Register of Life As- 
sociations for 1915, showing the condi- 
tion and business of Life Insurance 
Associations, embracing stipulated pre- 
mium, Assessment and Fraternal In- 
surance; the Handy Chart of Casu- 
alty, Surety and Miscellaneous Insur- 
ance Companies, giving 1914 figures; 
the Life Insurance Policyholders’ In- 
dex, showing condition and standing of 
American and Canadian Life Insurance 


ester, N. Y., The Eastern Underwriter 
has received the 1915 Edition of “Sta- 
tistics of Fraternal Societies,” a store- 


house of information, comprising 248 
pages. 
From the Fraternal Monitor there 


has also been received a copy of the 
1915 Edition of The Consolidated 
Chart of Insurance Organizations. This 
contains detailed information concern- 
ing fraternal beneficiary societies and 
assessment associations. 
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lished every Friday by The Eastern 
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poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; B. F. 
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Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 8, 1879. 


IS INSURANCE COMMERCE? 

The old question of whetker ,insur- 
ance is commerce has again been resur- 
rected by the Supreme Court’s decision 
in the case of Thames & Mersey Ma- 
rine Insurance Company vs, the United 
States,. an action to recover moneys 
paid for stamp tax imposed under the 


war revenue act of June 13, 1898. In 
discussing this decision, Darwin P. 
Kingsley, president of the New York 


Life, said in a letter to the New York 
Sun this week: 


To the Editor of The Sun—Sir: On 
April 5 last the Supreme Court of the 


United States handed down a decision 
which is likely to have far reaching ef- 
fects on business, and especially on in- 
kinds. 
case of 


surance of all 
Since the Paul 


was decided in 1868 the Supreme Court 


vs. Virginia 
business of in- 
the 


nstrumen- 


has maintained that the 


surance is not commerce, that con- 


tract of insurance is not an 


tality of commerce, that the making of 


such a contract is a mere incident of 
commercial intercourse 

In the case of Thames and Mersey 
Marine Insurance Company, Limited, 
Plaintiff in Error vs. United States, 
Mr. Justice Hughes, speaking for the 
court, goes far toward re ng this 
doctrine The Thames and Mersey 
Marine Insurance Company sued, for the 
recovery of moneys paid for stamp tax 
imposed under the war revenue act ol 
June 13, 1898. These taxes were lev- 
ied upon policies insuring cargoes 
against the risk incident to transporta- 
tion from the United States to foreign 
ports. The tax is declared invalid no 
under the commerce clause of the Con- 
stitution, but as in violation of Section 
9, Article I, of the Federal Constitution, 


which prohibits any duty or tax on arti- 
cles exported from any State 
ciple, however, on 

Court has declared 
valid is that marine 
timate a part of the 
tion that the stamp 


The prin 


which the Supreme 


this tax to be in- 


insurance is so in- 
process of exporta 


tax becomes a tax 





on exports. Mr. Justice Hughes said: 
It caunot d ted that g 

the va : 

cor 1 gt I t 

the ss of é 1 is 1 uy 

this Ja 518 , 





He then goes on to cite the action of 
Congress in establishing a war risk in- 
surance bureau in order to protect ex- 





ports from the burden of excessive 
rates. He then adds: 

The rise i rates for insurance 

itely affects exporting as an in 








freight rates, and the taxation of policies in- 
suring cargoes during their transit to foreign 
ports is as much a burden on exporting as 
if it were laid on the charter parties, the 
bills of lading, or the goods themselves. 


In the case of Hooper vs. California, 
one of the cases in which the doctrine 
of Paul vs. Virginia was sustained, de- 
cided January 7, 1895, Mr. Justice White 
(now Chief Justice White) said: 

The making of such a contract is a mere in- 
cident of commercial intercourse [he was deal- 


ing here with a marine insurance policy] and 
in this respect there is no difference whatever 
between insurance against fire and insurance 
against “the perils of the sea.” 


The Justice was unquestionably right 
when he said there is no difference 
whatever between insurance against 
fire and insurance against the perils of 
the sea. But if the Supreme Court is 
hereafter to follow the doctrine laid 
down in its decision of April 5, 1915, 
there is Jarge hope that a constitutional 
amendment declaring insurance to be 
commerce may before long be rendered 
unnecessary. 

It will bc remembered that in the case 
of the New York Life Insurance Com- 
pany vs. Deer Lodge County, Montana, 
decid2:1 ozly about two years ago, the 
whole question of whether insurance as 
such, and no particular branch of it, 
Was commerce was presented to the 
court; and while the majority decision 
supported the doctrine of the case of 
Paul vs. Virginia two Justices dissented, 
one of whom was Mr. Justice Hughes. 

D. P.. KINGSLEY. 
New York, May 11. 

Among life insurance men Mr. Kings- 
ley is regarded as the leading author- 
ity on this subject, and his letter will 
prove of interest to all underwriters. 


SELF INSURANCE 
Pennsylvania House Passes Hoke Sen- 
ate Bill—Sinking Fund of $300,000 


Created 

The Pennsylvania House, by a vote 
of 168 to 10, has passed the Hoke 
Senate Bill, which provides that the 
State shall carry its Own insurance. 
The fund is to be created with the 
$300,000 in the sinking fund over the 
amount of outstanding State debt; all 
money now going into the State sink- 


ing fund under laws; half of State tax 


or premiums of foreign life insurance 
companies; all payments on account 
of loss by fire; all moneys arriving 
from cancellation; and all interest on 
deposits or securities owned by the 
fund. The fund is to be $1,000,000, 
and after that time revenues are to 
divert to State. 


WHEN LOSS iS PAYABLE 
In discussing when a loss is payable 
in New York and when a suit is sus- 
tainable, Robert J. Fox, of the New 
York bar, said recently: 
The result from the 
tion of the law in this 

would seem to be: 
(1) That the loss becomes payable 
(a) within sixty days after notice and 
the filing of formal proofs which com- 


condi- 
least 


present 
State at 


ply with the requirements of the pol- 
icy if in the meantime no appraisal or 
ascertainment of the loss be had (b) 
Where there has been an award the 
loss is payable sixty days from the 
making of the award unless proofs of 


loss were filed after the making of the 
award when the loss will not then be 
payable until sixty days from such fil- 
ing. (c) If the loss be determined by 
agreement between the insured and 
the company, it will be payable sixty 
days from said determination unless 


proofs of loss were filed subsequent to 
that time in which case it would not 
become payable until sixty days from 
the time of filing. 

(2) That 
after the loss 
the insured has 
such requirements 


only 
and 


suit is sustainable 
pecomes payable 
fully complied with 
as have been de- 
manded within a reasonable time. If 
therefore the time limited has passed 
and the loss becomes payable the in- 
sured upon complying with the require- 
ments could sue immediately. 











i The Human Side of 


Insurance 





J 








PEREZ HUFF 





Perez Huff, whose appointment as 
general agent of the Travelers in New 
York City, was announced in The EHast- 
ern Underwriter last week, is regarded 
by insurance men as an underwriter as 
well as a producer, and has always been 
a close student of the business. He 
sizes up a client from the economic 
and medical as well as the insurance 
standpoint. Many men in poor health 
have received valuable advice from Mr 
Huff about their mode of living, result- 





ing in their making changes of habit in 
work, in diet or in location, taking them 
out of the impaired class and greatly 
improving them as insurance risks. He 





has never permitted men to over-insurs 





with him, and he has always been in 
complete possession of facts about a 
prospect before asking him to sign an 
application While closely affiliated 
wth one particular company, he .has 
always had affiliations with others, 
necessary because of the large volume 
of business that he writes. For in- 
stance, in one year he wrote more than 
22,000,0 He was one of the pioneers 
n appreciating the possibilities of part 
nership and _ corporation insurance 
Even when the general run of the in 
surance business was dull he was able 
to interes men in the business district 
in the necessity of preserving their con- 
cerns through business insurance. 

Mr. Huff is rounding out a quarter ot 
a century in life insurance salesman 
ship. He really began as a stenog 
rapher in Jacksonville, Fla., with the 
Penn Mutual. He became a special 
agent and superintendent of agencies 
for Florida. Like George W. Perkins 
he was a general agent at twenty-one. 
This was with the Home Life of New 
York, with which company he broke 
records as a producer, causing his 
transfer to the larger New York fiela 
where he was a supervisor of organized 


territory. Later he returned to Florida, 


this time with the Equitable, acting as 
general agent until 1899, when he re- 
entered the New York field, 


A year there and he formed a connec- 


tion with the Northwestern, being the 
only representative of the New York 
agency who was engaged in other lines 
of insurance. After seven years with 
the Northwestern he went with tne 
Union Central and became one of the 


He was 
associate 
agent, 
of Wach- 
insurance 


largest producers in America. 
made agercy director, later 
manager and next a general 

Mr. Huif is also president 
enheim & Huff, Inc., general 


brokers. His offices at 84 William 
street, New York, are to be greatly en- 
larged. A large number of agents will 


A school will be maintained 
lines of in- 


be added. 
for their instruction in all 
surance. 





Charles Hoyt Smith, specia] agent 
of the Liverpool & London & Globe in 
Western New York, is a Columbia 
man and a member of the Varsity 
crew. He began in the suburban field 
and then was transferred to Albany 
He is not only popular with local agenis 
but with the specials as well. He is 
somewhat under 7 feet in height, has 
the shoulders of a football player and 
the head of a very good underwriter 

. * +. 

Frederick Frelinghuysen, president 
o? the Mutual Benefit, is president of 
the Newark Music Festival Associa- 
tion, which recently held a festival in 
Newark at which Gadski, Witherspoon 
Matzenauer, Kreisler and other artists 
appeared with great success. 

7 * > 

H. A. Logue, of Logue Bros. & Co., 
Inc., Pittsburgh, accompanied by Mrs. 
Logue, left the “Smoky City” for San 
Francisco in an automobile on Monday 
of this week. Mr. Logue plans to make 
the journey in easy stages, stopping off 
at various points of interest en route 
He expects to return to Pittsburgh 
sometime in September. This trip 
should prove beneficial to Mr. Logue, as 


in recent years he has not possessed 
robust health. 

x cd * 
_John H. Darlington, who died in 
New York at the age of eighty-six 


years on Tuesday, was an appraiser of 
machinery for fire insurance 
companies nearly half a century, 

* * * : 


losses 
for 


Cyrus B. Brown, until recently secre- 
tary of State and ex-officio insurance 
commissioner of Alabama, is now one 
of the Germania Life’s new manager-. 
He has headquarters at Montgomery, 
Ala. Harry O. Snyder, formerly con- 
nected with the Denver, Colo., agency 


of tht Mutual Life as superinterdent of 
agents, has joined the Germania’s 
forces as its new general manager at 
Pittsburgh. Mr. Oehmler, who for 
a number of years past has been the 
company’s manager at that city, will 
continue to represent it there in thai 


capacity. Oscar Beilstein has been ap- 
pointed agency cashier. 


= * * 

George W. Andrews, of Newport 
News, Va., a member of the Equita- 
ble’s Norfolk Agency, is the first grad- 
uate of the Equitable Correspondence 


Schoo] to get a diploma. The Society 


is making experts of its agents. The 


course is in three preliminary lessons, 

hich may be taken by outsiders; and 
twenty-seven regular lessons, exclu- 
sively for representatives of the So 
ciety. 


ENTERS PENNSYLVANIA 
Reliance Marine of Liverpool Appoints 
Logue Bros. & Co. General Agents 
Western Pennsylvania 


The Reliance Marine Insurance Com- 
pany of Liverpool, England, has been 
licensed to transact business in Penn- 
sylvania and has appointed Logue 
Brothers & Co., Ine., of Pittsburgh, 
General Agents for Western Pennsyl- 
vania, ior automobile lines. 

The United States Branch of the Re- 
liance Marine had resources on Decem- 





ber 31st, 1913, as follows: 
Deposit capital . . $209,000.00 
ee es eres 344,899.00 
Surplus to policyhol’s... 270,395.00 
The Reliance entered the Unitea 
States in 1890. W. H. L. Simpson is 


the United States Manager, with head- 
quarters iz: New York City. 


HOSE COUPLING REGULATIONS 
The United States Government has 
sent out some model specifications 
covering hose couplings. This is said 
to be the first time that the Govern- 
ment has distributed information of 
this character, 
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Fire Insurance Department 


MEETING OF FIRST NATIONAL 


IN WASHINGTON ON JUNE 10 





President Wynne Pleased With Last 
Nine Months’ Showing—Western 
Field Force Change 





The annual stockholders’ meeting of 
the First National Fire will be held at 
noon, June 10. Underwriting Manager 
John E. Smith left this week for Cleve- 
land, Chicago, Indianapolis and St. 
Louis. While away he will reorganize 
the Western field force. 

President Robert J. Wynne has sent a 
letter to stockholders about the annual 
meeting, reading in part as follows: 

“We are proud of the record which 
has been made during the past nine 
months with the assistance and earnest 
support of the Board of Trustees, se- 
lected from among the stockholders ai 
large. As President of the Company, I 
congratulate the stockholders upon hav- 
ing secured the services of these men 
who have conducted the affairs of the 
Company with ability and integrity. 
Acting 1m full co-operation with the Man_ 
aging Underwriter, their intelligent and 
businesslike methods have brought 
about the rehabilitation of the Company 
in the acceptance of our policies by the 
banks, trust and mortgage corporations 
and largs life insurance companies 
which had placed the company, while 
under jhe old management, on their non- 
acceptable list. Confidence in us has 
been established in the insurance frater- 
nity. Some of the best insurance men 
are now making application for agen- 
cies of the First National Fire Insur- 
ance Company. 

“Among the other results accom- 
plished during the past nine months, de- 
spite the adverse conditions which con- 
fronted the Board when elected, are 
the foslowing: . 

1. A complete separation of the 
First National Fire Insurance Com- 
pany from the Commercial Fire 
Insurance Company, which is now 
in the hands of receivers. 

2. Cancellation: of contracts giv- 
ing Robert R. Tuttle, President of 
the Commercial, control over the 
underwriting. 

3. Employment of an experienced 
and con petent salaried underwriter 
who receives no commission on the 
amount of bus:ness written. 

4. Accurate quarterly reports 
made to the stockholders and full 
information furnished of all mat- 
ters of importance. 

5. Reduction in fees and salaries 
paid officers, $25,000. 

6. Reduction in operating ex- 
penses, 25.6 per cent. 

7. Reduction in losses, 11.5 per 
cent. 

8. Increase in amount of pre- 
miums written, 110 per cent. 

“You will note from the statement 
a very substantial increase in the as- 
sets and surplus. Immediately after 
June 30th, 1914, owing to the revalua- 
tion of the Southern Building, the as- 
sets dropped to $1,556,000 and the sur- 
plus to $424,240.86. On March 31st, 
1915, our assets had increased to $1,742,- 
376.14 and the surplus to $455,460.46. 
This increase in the assets and surplus 
is caused iargely by the profit on the 
purchase of the one-half interest of 
the Commercial in the Southern Buila- 
ing, and this transaction likewise helped 
us to transfer to the re-insurance re- 
Serve during the past nine months, 
$88,831. The reserve on June 30th, 1914, 
amounted to $208,091.15. The reserve 
On March 31st, 1915, amounted to 
$291,922.29, 

“Our losses for the first three months 
of this calendar year figure 55.2 per 
cent. These are the gross incurred 
losses or the maximum amount for 
which we are liable thereunder for the 
period. As a matter of fact, the actual 
Paid !osses were 41 per cent., but we 
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are quoting the outside estimate figure 
for all losses unadjusted. There will 
be a material reduction, but we would 
rather give the gross estimate than the 
amount paid and thus amply take care 
of any contingent liability. We may 
also add that January, February and 
March are usually the most severe 
months fur a fire insurance company, 
and our gross figure as stated is below 
the average of other companies for this 
period. 

“While we do not wish to be too opti- 
mistic, we believe we are nearing the 
time when a dividend may be declared, 
and as soon as the Company’s condi- 
tion warrants this matter will be sub- 
mitted to the stockholders.” 
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First Month ‘Returns Demenstrate 
Success of Venture—Seventeen 
Companies Join 
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It is reported that there are now sev- 
enteen companies in the new re-insur- 
ance bureau, and that the bureau 1s 
considering the application of several 
large companies to join. 

It is also reported that the bureau's 
premiums may be half a million a year. 

Among the strict first cession com- 
panies wh» are members are the West- 
chester, Agricultural, Glens Falls, 
Royal Exchange and American of New- 
ark. Both the Hartford and Phoenix of 
Hartford belong. In New York City 
nothing is taken between Forty-second 
street and the Battery. Rae 
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The Chamber of Commerce of 
Queens, Long Island, is renewing its ef- 
forts to obtain lower insurance rates. 
The chamber declares that there has 
been a considerable improvement in 
Long Island City fire protectioa. 
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Automobile 
Fire 
Theft 
Collision 
P’pty Damage 


Leakage 


(Sprinklers) 


Tourist 
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SCENE AT A fat IN NEW YORK IN 1730. 
A LARGE STATE OF NEW YORK COMPANY 
P (Incorporated 1891) 


Correspondence Regarding Risks and Agencies Solicited 


Windstorm 








STATEMENT JANUARY 1, 1915 


UEEN 


po eer rrr er ee Tt er $10,187,030.04 

Insurance Company SN ie iccncackeveensaantees 6,165,587.85 

of America as wie wee dnaenana mic 4,021,442.19 

84 William Street, New York Net Surplus to Policyholders ..... 5,021,442.19 
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AREHOUSES hot water heating system should be 
Sa ae FIRE CASUALTY LIFE 
KNOWN CAUSES OF FIRES Causes of Unusually Large Losses 


Large Percentage of Boiler Fires Avoid- 
able—Boston Architect on School 
Construction 





One of the most interesting reports 
read at the annual convention of the 
National Fire Protection Association 
was that of the Committee on Manu- 
facturing Risks and Special Hazards, 
dealing with cold storage warehouses. 

A summary of the fire record of cold 
storage warehouses collected by the 
National Fire Protection Association 
is given herewith. This interesting 
record shows the relative danger of 
the several features and forms the 
basis of our suggestions. 

Location of Fires (Where Starting) 





Per Ct 
Storawe sections ......cccscscscces 200 
Engine room and _ “refrigerating 
WOORTERES: 6 oc cienvcasseeeesnese 22.5 
Seer en errr rr. 15.0 
Receiving and shipping rooms.... 12.5 
Outside (exposure, etc.).......... 12.5 
PD EEE att bard dls Gu Oae eed eens eee 12.5 
100.0 


Note that twenty-five per cent. of the 
fires started in cold storage rooms, a 
place often considered safe from fire. 
The suggestions herein offered for iso- 
lating these rooms for storage uses 
only, if adopted, will lessen this high 
percentage materially. The presence 
of motors and other power apparatus, 
of smoking, and the use of the rooms 
for other than storage purposes, are 
factors causing many of the fires. Many 
of them are from unknown causes. 

The inaccessibility of these rooms 
and the large values which they con- 
tain result, usually, in very large loss- 
es. The arrangement and construc 
tion of these sections is most import- 
ant, 

The 22 per cent. starting in the en- 
gine room and refrigerating apparatus 
shows the need of the more careful 
safeguarding of the machinery. This, 
together with the 15 per cent. of fires 
starting in the boiler rooms, gives a 
total of about 38 per cent. of the fires 
originating in the power plant, and 
these are mostly from common and 
easily removable causes. 

Known Causes of Fire 
(The exact cause ot 30 per cent. of all 
the fires is unknown.) 


Per Ct 
Boiler, Dboler Bue, ClO... oc. csccese 22.0 
WCPO TOG: .oc v6ciss cc cawawcndie 14.0 
PR rere rere Tre errr. 11.0 
Refrigerating machinery ......... 11.0 
ie 11.0 
INN = ich a it acing Xo. erik dh Shea raw 7.0 


Miscellaneous (sawdust insulation, 
smoking, power, egg candling 
i ae.) rr rr 20.5 
The large percentage of boiler fires 

in this class of property is practically 
all avoidable. Better housing of the 
boilers, better care of waste matter to 
be burned and better construction and 
arrangement of breechings, flues and 
stacks will reduce the losses materi- 
ally. 

Ventilating fans caused 14 per cent. 
of the fires, which emphasizes the dan- 
ger of using fans and forced air cir- 
culation systems. 

The proportion of exposure fires is 
unusually high for industrial plants 
and shows the need of locating cold 
storage plants in good surroundings. 

Eleven per cent. of the fires in the 
refrigerating machinery shows a dan- 
ger in this department not often ac- 
knowledged. A number of the fires 
from uncertain causes not included in 
this figure also started in the engine 
room. 

Eleven per cent. of the fires occurred 
in heating apparatus due mostly to the 
lack of proper means for heating offi- 
ces and other portions which must be 
kept warm. Only a modern steam or 


Inaccessibility making it difficult to 
fight fires within the warehouse has 
caused most of the very large losses 
in this class of proporty. It is possi- 
ble, as hereinafter recommended, to 
make it easy to reach fires in the stor- 
age rooms without sacrificing the fea- 
tures necessary to a cold storage plant. 

Vertical openings leading from floor 
to floor have permitted fire to spread 
rapidly with large losses resulting. 

Each compartment or at least each 
floor should be a separate unit with its 
own refrigerating coils. Freezers 
should not cOmmunicate with unpro- 
tected openings to other storerooms. 

Fires affecting the refrigerating ma- 
chinery have caused heavy consequen- 
tial losses by the spoiling of goods re- 
sulting from the shut down of the 
plant. 

School Houses 

Frank Irving Cooper, Consulting Ar- 
chitect of Boston, made the following 
points in a talk on schoolhouse con- 
struction: 

Statistics show that a building used 
in connection with school purposes 
burns up every twenty-four hours. 

In 1910 only two States, Ohio and 
Connecticut, had any regulation on fire 
proof construction of school houses, 
and only one State, Massachusetts, 
considered fire retarding construction. 

In 1915 twenty-seven States have 
regulations of some sort bearing on 
school house construction. 

Eight States require fire extinguish- 
ers, six States believe in stand pipe 
(though there is a question about pro- 
viding hose), and one State requires 
sprinklers under certain conditions. 

The town jail is usually a_ safer 
building than the town school house. 

Yet safe school buildings sanely de- 
signed can be constructed for almost 
the same money as the old style fire 
trap. 





FORTY-FIVE YEARS OLD 


And R. S. Paviour & Son, Rochester, 
Have Represented Phoenix, Eng- 
land, for Thirty-Six Years 
R. S. Paviour & Son, of Rochester, 
has issued a booklet, written by E. A. 
Paviour, called “Tested By Fire,” and 
containing interesting facts about 
great fires and the manner in which 
the great companies have met their 
obligations. This business was found- 
ed in 1870 by Joseph B. Ward; in 
1872 the firm became Ward & Clark; 
in 1881 Clark & Paviour; in 1891 
Robert S. Paviour, and in 1915 R. S. 

Paviour & Son. 

The office has_ represented’ the 
Phoenix of London for thirty-six 
years; the Phoenix of Hartford for 
twenty-six years; the Atlas for twenty 
years. In discussing two of its com- 
panies it says: 

“Over a century and a quarter ago 
the Phoenix, of England, maintained 
its own fire wagons for fighting flames 
in London. It began paying losses in 
1782 in the Old Country and was the 
first English company to enter the 
United States. As early as 1807 it sus- 
tained josses of $1,000,000 in St. 
Thomas and in 1842 in the great fire 
in Hamburg, Germany, it lost the then 
unprecedented sum of $1,080,000. In 
San Francisco the Phoenix paid $4,- 
370,000 from its London office without 
touching United States assets. 

“The Atlas, of London, has the same 
fascinating history which dates back 
to Cheapside in 1808. Six weeks after 
the founding of the company the Atlas 
paid its first loss in full and in the 
past one hundred and seven years has 
stood up unscathed through every 
great conflagration in the world. Its 
San Francisco loss was $4,650,591. The 
Atlas wrote its first policy when the 
nation was in the throes of its great 
struggle against Bonaparte, and when 
incendiaries were hanged.” 
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ANNUAL MEETING OF 
FIRE PROTECTION ASSN. 


PERSONAL LIABILITY FOR FIRE 








Objections to New Laws Will Be Easily 
Overcome—Answer Criticisms of 
Lumber Men 





The annual meetings of the National 
Fire Protection Association are always 
of interest because they show the lat- 
est phases of the campaign against fire 
waste, present new regulations to guar: 
against fire, and bring out. evidences of 
further co-operation on the part of 
manufacturers and leaders in the great 
industries. The nineteenth annual 
meeting, in session this week at the Ho- 
tel Astor, is particularly worth study- 
ing because of the campaign that has 
been made during the year in fixing 
and punishing responsibility for fire, 
and the growing popularity of the 
“clean-up” movement. 

The sessions were attended by many 
of the leading rating experts of the 
country; by heads of improved risk 
departments of the companies; by sev- 
eral fire chiefs; by representatives of 
organizations in many industries. Com- 
missioner Young, of North Carolina, 
represented the insurance departments. 

Progress in Personal Liability 

Franklin H. Wentworth, chairman of 
the committee on Public Information, 
told how the personal liability laws 
were being received. 

This committee undertook during the 
year an educational campaign by the 
introduction in a number of state legis- 
latures of a bill to fix personal liability 
for damage by fires due to carelessness 
or neglect. This bill was purposely a 
radical bill, intended to attract public 
attention to the principle involved. The 
most that was hoped for was that 
the bill might be favorably reported to 
the legislature of some progressive 
state by an exceptionally intelligent 
committee, and a foothold thus gained 
for future effort. An edition of ten 
thousand copies of a pamphlet contain- 
ing arguments for the bill was prepared 
by the committee and widely circulated 
in the states in which the legislation 
was attempted. The Chairman of the 
committee devoted considerable time 
to the introduction of the bill, person- 
ally visiting the states in which it was 
presented, and returning where practi- 
cable to argue its merits before the 
committees of the legislatures to which 
it had been referred. Beside that of 
the railroad lobbyists, very little hos- 
tility was manifested toward the prin- 
ciple involved in the bill. Many influ- 
ential newspapers commented favor- 
ably upon the idea, a number express- 
ing doubt as to the success of the bill 
as drafted. In the legislatures the op- 
position was confined to criticisms of 
the bill as presented, and willingness 
was generally shown to consider modi- 
fied forms of it. 

Clause Too Severe 

The clause embodying the law of evi- 
dence putting the burden of proof upon 
the offender was generally thought too 
severe. Ii was argued by some that 





the term “carelessness” in such a bill 
should be specifically defined. Others 
believed that a limit of liability to the 
damaged neighbor should be set. Vart- 
ous other interesting objections were 
made according to the information, in- 
telligence or prejudices of the legis- 
lator. 

The sum of the committee’s experi- 
ences derived from this experiment for- 
tifies the belief that a bill which as- 
sesses upon the offender the cost of 
the services of the fire department in 
extinguishing a fire resulting from non- 
compliance with law, ordinance, or fire 
prevention order, will not meet with 
serious opposition in most of the states. 
Under the common law a man is al- 
ready liabie for damage resulting from 
his carelessness. The committee was 
aware of this fact, but in putting for- 
ward a bill designed for educational 
purposes it was deemed expedient to in- 
clude this feature, that it might be dis- 
cussed and emphasized and the exten- 
sion of this well-known principle to fire 
losses be Gefinitely helped. Within the 
month such a suit has been brought in 
th. State of Indiana, in the legislature 
of which the association’s bill was de- 
feated, with, however, eight favorable 
.otes in the Senate. 

Question of Over-Insurance 

Another interesting question dis- 
cussed was that of over-insurance. 
This was brought up by Chief Trem- 
biay, of the Montreal Fire Department. 
He thought if the insurance companies 
were more careful of the amount they 
took on a risk they would reduce the 
moral hazard. He told of an experi- 
inent in his department somewhat sim- 
ilar to the one made by Joe Johnson, 
when the latter was Fire Commissioner 
of New York, and looking for sensa- 
tions. H2 declared that a member of 
his department, having not more than 
$500 furniture had little trouble in get- 
ting $7,500 insurance placed. He also 
recited an incident in the Montreal 
courts where a man, having less than 
$500 worth of furniture, succeeded in 
getting $89,000 insurance on oil paint- 
ings, which later turned out to be bo- 
eus. He made a claim of $55,000, and 
the court allowed him $2,500. 

He said he had discussed the situa- 
tion with George H. Turton, Australia, 
manager of the Royal, when the 
latter was in Montreal a fortnight ago. 
The latter advised him that in Aus- 
tralia a policy is not issued unless the 
companies are convinced there is value 
enough to warrant the amount of in- 
surance asked. 

A representaiive of the oil industry 
told the engineers present of the tre- 
mendous oil fields in Mexico, which he 
predicted would soon become _ the 
world’s great oi] center. He narrated 
several stories about crude oil and 
suggested that a committee be appoint- 
ed to make a study of this hazard. 
Society Advocating Fire Elimination 

The association also received a re- 
port about the new Society Advocating 
Fire Elimination. The first chapter is 
in Cleveland; the second is in Toledo; 
and chapters are now being formed in 
Cincinnati and Pittsburgh. 

Attention was called to the new 
model Cleveland tenement house law, 
and the statement was made that 


Cleveland has a conflagration hazard 
which must be corrected or the com- 
panies may suffer a great loss in that 
city. 

One suggestion that the Society Ad- 
vocating Fire Blimination is working 
upon is to do away with painting the 
exterior of houses, and to substitute 
metal lathe and plaster. 

A fire chief from Lansing, Mich., 
made the statement during the meeting 
that he regarded John Kenlon, of the 
New York department, as the greatest 
fire chief in the country, and the best 
fire protectionist living. 


Answers “Wood Doesn’t Burn” Propa- 
ganda 

Because of the recent attack by the 
lumber interests on the insurance com- 
panies the National Board of Fire Un- 
derwriters and the National Fire Pro- 
tection Association, the views of Pres 
ident Robert D. Kohn, of the N. F. P. A., 
in his annual address is worth noting. 
He said: 

“Among these protesting groups 
there is to be noted a rather formidable 
group of citizens interested in the sale 
of wood. Some of the journals inter- 
ested in torestry products have at- 
tacked the propaganda work of the Na- 
tional Fire Protection Association, and 
in a few cases even misrepresented it. 
These particular representatives (7?) of 
tbe lumber interests seem to fear that 
the work of this Association may seri- 
ously affect their sales. That the fight 
being made is distinctiy a selfish, nar- 
row-minded one cannot be doubted. 
Your President has every reason to 
know from conferences with the best 
elements of those interested in for- 
estry products that the really intelli- 
gent, broad-minded lumbermen know 
that no injustice will in the long run be 
done to the lumber interests as a re- 
sult of an intelligent policy of fire pro- 
tection. Through the efforts of this 
latter group of producers I was given 
an opportunity to speak before the 
Forest Products Convention held in 
Chicago in the month of January. In 
a brief address an attempt was there 
made to outline the policy of the Na- 
tional Fire Protection Association to- 
ward every particular ‘Interest’ which 
may come in conflict with its propagan- 
da. In accordance with that policy | 
urged upon the lumber men to under- 
take a thorough scientific investigation 
of the proper use of lumber in modern 
buildings. The futility of any ‘dog in 
the manger’ policy was urged upon 
*hem—a policy which insists that wood 
should not be legislated against at all 
and that its use shall be permitted un- 
der every and any circumstance in any 
location. The Convention was urged to 
find out where it would be safe to use 
wood and then when that was scientifi- 
cally established insist on the right to 
use it. When safe uses of their ma- 
terial had thus been established, then 
and then only would they have the 
right to go before legislators and plead 
that unscientific legislation against the 
use of wood be stopped—that this ma- 
terial has legitimate and safe uses, and 
that only such uses should be encour- 
aged. Such a policy it was pointed out 
could only be effective, however, if the 
lumber interests would support legisla- 


tion which prohibits the unscientific 
and dangerous uses of wood. In the 
name of this Association an attempt 
was then made to indicate the right and 
the wrong way to ‘boom’ any material. 
In a democracy the only man who has 
the right to advise his fellow citizen is 
the one who speaks with knowledge, 
and not he who urges a selfish interest 
in some particular cause.” 
New Officers Elected 

The new officers elected by the N. F. 
P. A. follow: 

President, Charles E. Meek, New 
York; first vice-president, Louis Wied- 
erhold, Jr., Philadelphia, Pa.; second 
vice-president, D. Everett Waid, New 
York; secretary-treasurer, Franklin H. 
Wentworth, Boston. 

Executive Committee (for three 
years), H. W. Forster, Philadelphia, 
Pa.; E. B. Hatch, Chicago, Ill.; H. O 
Lacount, Boston, Mass.; A. M. Schoen, 
Atlanta, Ga.; Mason R. Strong, New 
York. Chairman of Executive Com- 
mittee, F. J. T. Stewart, New York. 
Fire Protection and the Business Man 

A luncheon was held at the Astor on 
Wednesday noon, the following speak- 
ers discussing “Fire Protection and the 


Business Man”: George McAneny, 
president of the Board of Aldermen, 
New York; Allan Robinson and F. W 


Wentworth. 
Resolutions Adopted 

The association adopted the follow- 
ing resolutions: 

The National Fire Protection Asso- 
ciation, assembled in New York City 
for its nineteenth annual meeting, advo 
cates the following measures in its 
warfare against the needless sacrifice 
of human lives and property by fire:— 

(1) The encouragement of fire re- 
sistive building construction through 
the adoption of improved building codes 
by all States, Cities and Towns; the in- 
clusion in such codes of adequate rules 
for exit facilities based on the occu- 
pancy for all buildings, and the general 
recognition of the fact that although 
fire-resistive construction is of the 
greatest possible importance, it is of 
itself not sufficient. The lesson of the 
greatest factory fire of the year is that 
large industrial buildings, even if built 
of cement and steel, must be sub-divid- 
ed by fire walls and must have ade- 
quate means of stopping fires in their 
incipiency. 

(2) The adoption of laws or ordi- 
nances requiring the installation of au- 
tomatic sprinkler systems as fire extin- 
guishing agents in all factories, com- 
mercial establishments and city blocks. 
The adoption of ordinances requiring 
the construction of fire division walls 
not only as a property protection de- 
vice but as providing the best life-sav- 
ing exit facility. 

(3) The establishment by law of a 
Fire Marshal in every state, who shall 
not be a mere political office holder but 
a trained man with trained assistants 
competent to direct the work as educa- 
tor and prosecutor. 

(4) The investigation of the cause of 


all fires by public officials, and the 
enactment of laws fixing personal lia- 
bility for damage resulting from fires 
due to carelessness or neglect. 
(5) The consolidation of all legal 
(Continued on page 16.) 








OF NEW YORK. 








Home Office, 





Western Office, 








Continental Insurance Company 
HENRY EVANS, President. 
80 MAIDEN LANE, NEW YORK. 


332 SO. LASALLE ST., CHICAGO. 








These American Companies are “Home Industries.” 


They deserve your support. 








: Home Office, 
80 MAIDEN LANE, NEW YORK. 





Western Office, 
137 SO. LASALLE ST., CHICAGO. 


Fidelity-Phenix Fire Insurance Company 


OF NEW YORK. 


HENRY EVANS, President. 





Fidelity (Fire) Underwriters 


Combined Assets $43,000,032* 
Policyholders Surplus $23,087,709 
“Includes excess deposit of $132,846.22 in Canada and New Mexico 


80 MAIDEN LANE, NEW YORK. | 


OF NEW YORK. 





Home Office, 

















14 


THE EASTERN 


UNDERWRITER 


May 14, 1915 











NEW JERSEY NOTES 




















REMINISCENCES BY MR. LOCK 


HOW HE ENTERED BUSINESS 
Father’s Haystack, Isle of Wight, Burn- 
ed—Went With Commercial Union 
Which Had Loss 





Frank Lock, United States Manager 
of the Atlas, whose relations with New 
Jersey fire insurance agents are particu- 
larly cordial, went to Newark on Tues- 
day and told some interesting reminis 
cences of his career at a meeting of the 
Fire Insurance Society of Newark. 

Mr. Lock spent his boyhood on the 
Isle of Wight. 

Some haystacks caught fire on his 
father’s property and his brother went 
to the London office of the Commercial) 
Union to collect the loss. While there 
he said, “Do you need a boy?” having 
his brother in mind. 

As a result of that call Frank Lock 
went into the foreign department of the 
Commerci2i Union, where he laid the 
foundation for his extensive knowledge 
of worldwide insurance affairs. 


Chinese Appointments 


Speaking of the conditions then he 
said that it took six weeks for a letter 
to reach China, postage being 38 cents. 
Speaking of the appointment of agents 
ke said that a company would receive 
letters from different parts of the Far 
East, for instance, and would in turn 
write letters to merchants and others 
to get a line on the applicant. If sat- 
isfactory,. the appointment would be 
made, a box of supplies would be fitted 
up and sent to the new appointee, 

Mr. Lock’s experience in the Commer- 
cial Union in those days made him feel 
that a fire insurance man could do no 
wrong. Nuwut only company officials, but 
agents seemed to be imbued with com- 
monsense and common honesty. Ameri- 
can representatives of the foreign cotm- 
panies were given power of attorney 
and sent their business to London to 
be examined 

Mr. Lock spoke interestingly of the 
Fire Offices Committee, popularly known 
as the F. 9. C.—the ratemaking organ- 
ization. Mr. Lock said that it is still 
doing business at the old stand and in 
the old way, and has never had serious 
friction. 

Reads Forty Insurance Papers. 

In telling how he came to America, 
Mr. Lock said that he was attracted by 
an insurance ad which eventually led to 
his move to this side. He has always 
heen a reader of the insurance papers 
and at the present time subscribes for 
forty of them, and “I always manage to 
get through them,” he said. 

Mr. Lock came to this country thirty 
years ago. He told some interesting 
stories about fires, one of the best being 
an adjustment in San Francisco of $123, 
000 of insurance on a stock of quick- 
silver. Bottles containing the quick- 
silver were broken. The contents 
evaporated. The general adjuster felt 
that the yuicksilver had sunk into the 
ground and by having an excavation 
made he recovered $60,000 worth. Mr. 
Lock said this was the cleverest piece 
of salvage work that had come to his 
knowledge. 

Discussing modern conditions, some 
of the points he made were as follows: 

There is an impression prevailing 
among many prominent underwriters 
that policies as printed should contain 
no cancellation provision. Before this 
is brought about, however, there must 
be a higher grade of underwriting tal- 
ent among local agents. 

Every succeeding decade in fire insur- 
ance marks the increasing size of the 
large companies and a diminishing num- 
ber of companies. Age, resources, 
prestige and brains count. For a man 
of real ability there are as good oppor- 
tunities in fire insurance as ever. 


BROWN ON BASIS RATE 
In New Jersey it’s 40 Per Cent. Less 
Than in Other States 

In discussing the basis rate for u 
general schedule, Atlee Brown, the New 
Jersey expert, said in a recent talk: 

“As to basis schedules and filings in 
detail, a book might be writ-en. We 
have given, what some have considered 
a fair explanation in an address deliv- 
ered before the Bergen County Fire In- 
surance Association of which anyone 
may have a copy. At this time we will, 
therefore, confine our remarks to the 
basis rate of the general schedule in or- 
der to shew that there is no combina- 
tion in making of rates by the individ- 
ual fire insurance companies. The basis 
rate for a general schedule could not 
be determined from any satisfactory 
scientific compilation of figures as be- 
ing indisputable. We looked over a 
larger field than one ‘State, and found 
that the consensus of opinion cf thos. 
who should know (the companies who 
pay the losses), and there are no others 
who have a right to speak, have fixed 
upon 25 cents with 80 per cent. co-in- 
surance clause. Thus you may be sur- 
prised to find that the schedule rating 
office filed 20 cents flat and 15 cents 
with 80 per cent. co-insurance ¢ ause as 
the basis rate for a general scheduie, 
much less than can be found in any 
other State. If anyone insinuxtes that 
there is a combination or some con- 
certed action of insurance companies ir 
New Jersey in reference to the deter- 
mination of insurance rates, cverlonk- 
ing entirely the decision as given by 
the New Jersey Court of Errors and Ap- 
peals, just ask him how he can accouny 
for a basis rate of 40 per cent. iess than 
any basis rate the insurance companies 
have committed themselves to in anv 
other State where they have a right to 
reach their conclusions by concerted 
action, the most staple foundaticn upon 
which to build. We believe, however, 
there is one large city that uses 20 
cents with 80 per cent. co-insurance 
clause. 

“We have heard this basis rate re- 
ferred to as the unanalyzable residuum, 
that which is left after all other charges 
have been scientifically explained to a 
satisfactory and logical conclusion. 
One of the best underwriters in the fire 
insurance business, being asked the 
question by a legislative investigating 
committee as to how he got at the basis 
late, replied, ‘I get it from intuition.’’ 





APPOINTING AGENTS 

The Automobile Insurance Company 
of Hartford has appointed a number 
of agents in Pennsylvania, New Jersey 
and other Eastern States. 

Among the Pennsylvania appoint- 
ments are those of Tanner & Ford, for 
Erie county, and McGrath & Moore, for 
Clearfield. 

The Rudolph, one of the leading ho- 
tels in Atlantic City, is to be rebuilt, so 
that it wil! be fireproof. 








NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire insurance Company in New Jersey 
INCORPORATED 1811 


Agents Desired at Unrepresented Points 





TRIBUTE TO A. S. CHAPMAN 





Newark Insurance Society Gives Vete- 
ran Agent Seventy-Seven Roses— 
One for Each Birthday 
A unique tribute was paid to Alfred 
S. Chapman, agent of the Northern 
Insurance Company in Newark, by a 
committee of the Fire Insurance Soci- 
ety of Newark, consisting of Robert 

O’Gorman and William F. Ryerson. 

About two years ago Mr. Chapman, 
who is seventy-seven years old, fell 
and broke his hip. Since then he has 
been transacting business from his 
home. The committee presented Mr. 
Chapman with seventy-seven American 
Beauty roses, and a testimonial from 
the Association, expressing its kindly 
sentiment of his achievements and in- 
tegrity during his long life. 





MISINFORMED ABOUT DeGRAW 
The story in a daily paper, printing 
an insurance column, saying that the 
New Jersey Rating Office had decided 
to establis: a branch office in Atlantic 
City with C. T. De Graw was funny. Mr. 
De Graw has been at Atlantic City for 
years. His office was the first branch 
under the Atlee Brown regime and be- 
fore that he represented Burkhardt. 





BROKERAGE CHANGES 

Among recent changes in New Jer- 
sey brokerage concerns are the follow. 
ing: Fannie C. Albinson, Bloomfield, 
N. J., changed from James Albinson; 
W. Barnette Smith, Newark, changed 
from J. Ward Smith & Son; Otto Ven- 
ino & Son, Union, N. J., changed from 
Otto Venino. 








SCHAEFER’S APPOINTMENT 
The Dubuque Fire & Marine has ap- 
pointed Louis Schaefer metropolitan 
district agent. He is now with T. Y. 
Brown & Co., and has had a valuable 
experience on the street. 
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Real Estate (Equity) .........e+0.- 
Bonds (Market Value).............. 
Cash in Banks and Office ........... 
Interest and Rents Due and Accrued 


ROBERT J. WYNNE, Pres. 


WM. SOHMER, 75 William St. 
New York City. 





First National Fire Insurance Company 
of the United States 


WASHINGTON, D. C. 


STATEMENT OF CONDITION DECEMBER 3lst, 1914 


LIABILITIES 
pdiacapeerai $ 254,506.00 | Outstanding Fire Losses ..............-..+.-$ 39,278.41 
fess . 235,600.00 | Unearned Premium Reserve ............-+-+- 244,603.01 
Toast | Acerued Charges on Real Estate............ 
vee eeeee 972,966.29 | All other Liabilities .............0e0eeeeees 8,156.78 
bbsiken ere 38,387.53 Capital Stock Fully Paid.........$877,275.00 
meds See 81,266.65 Capital Stock Partially Paid...... 22,260.70 
27,215.03 BEN ct ccwcecvescetccsoscvece 404,407 .62 
sseeeeve 4,692.31 Surplus to Policyholders .................++$1,303,043.32 
i pwelects $1,614,627.81 | EE EEA 


Brooklyn Agent, 


Brooklyn, 


JOHN E. SMITH, Managing Underwriter 


FRANK ECKEL BECKER, 153 Remsen St. 





N. Y.. 
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BROKERS ACTIVITIES 


BROKERS’ SPECIALTIES 





Some of the Specialties and Large 
Lines of Insurance Controlled 
By New Yorkers 





The following are some of the spe- 
cialties and lines handled by fire bro- 
kers in New York City: 

Samuels, Cornwall & Stevens have 
of late years become specialists in oil 
risks and control the insurance of 
many large manufacturing plants in 
the East. 

P. C. Ralli & Co. are one of the old- 
est firms in the city and originally 
were large writers of cotton insurance. 
Since Mr. Ralli’s death the Company 
has branched out and is doing a more 
general brokerage business. 

The founder of John R. Waters & 
Co. was the father of inter-insurance 
in the fire insurance business. Since 
the death of Mr. Waters, the office has 
done much business of a similar na- 
ture and has also secured many of the 
largest department stores in the 
United States. 

Benjamin & hastings, although re- 
cently incorporated, control such lines 
as the American Locomotive Co., 
American Car and Foundry Co., Stand- 
ard Plunger Elevator Co. and large 
lumber risks in the South. Mr. Benja- 
min was formerly manager of the 
Steam Boiler Department of the Trav- 
elers and Mr. Hastings is the son of the 
assistant manager of the North British 
& Mercantile. : 

Gilmore, Clarke & Cortis Co. are one 
of the largest tannery specialists in 
this country. Mr. Clarke was formerly 
manager of the tannery department of 
the German-American. When ithe 
Clarke, Cortis Co. started they took 
with them some of the largest tannery 
lines. Mr. Gilmore, now the senior 
member of the firm, was a Boston tan- 
nery insurance expert. The amalga- 
mation of these three men brought to- 
gether many lines that wandered away 
from the original office. Mr. Cortis is 
an advocate of London Lloyds’ insur- 
ance. 

James Foster & Son control the 
West Shore Railroad and many other 
shore risks. They have also a consid- 
erable mercantile business. 

Frank B. Hall & Co., an old broker- 
age concern, operates in marine risks 
and cover many large automobile lines. 





ASSOCIATE MEMBERS 





A Question That is Interesting Fire 
Brokers’ Association of New 
York 





Considerable interest is being taken 
on the street in the proposition to in- 
crease the membership in the Fire 
Brokers’ Association of New York, by 
having associate members. President 
John A. Eckert’s views on the subject 
are as follows: 


There are numerous instances 
where the interests of the brokers 
in this city have been very largely 
conserved and benefited by the 
work of this Association; I could 
refer to several, but time does not 
permit; and so I believe that our 
members are willing to pay $30 a 
year dues if they are convinced 
that they are getting their money’s 
worth. 

I believe, however, that there is 
room for an associate membership 
in our Association, to be drawn 
from out-of-town, suburban, and 
up-town insurance men, who can 


derive benefit from an associate 
membership as the result of some 
of our activities. Associate mem- 
bers should not be entitled to vote 
in our Association. Their dues 
might be arranged at a nominal 
figure, and the advantages to 
them of membership would result 
from the ability to call on us for 
information. They could also be 
put on our mailing list and receive 
such bulletins, etc., as we send out. 

I should like to bring about a 
condition of affairs where mem- 
bership in our Association would 
be so valuable that every insur- 
ance broker of any account would ° 
realize beyond question of doubt 
that it would be to his interest to 
join us, and would thereafter real- 
ize that he was getting his money’s 
worth, and more too, at our regu- 
lar dues of $30. ‘There are many 
ways in which this could be ac- 
complished. 

The question of associate member- 
ship is to be acted upon when the Fire 
Brokers’ Association meet next Wed- 
nesday. A committee, appointed by 
President Eckert, will report on the 
advisability of having such a member- 
ship—a sort of a non-active one. 

There are many brokers and agents 
out of town who would like to join the 
association, but since they cannot take 
an active part in its work, feel that 
the dues were too high for a non- 
active membership. A demand for the 
bulletin service issued by the secre- 
tary, Harrison Law, has been growing. 
This brings the agents and brokers 
throughout the State in touch with the 
problems that confront the New York 
broker, and contains information 
which now can: only ‘be secured from 
the companies or insurance journals. 





HEARING ON SIMPSON BILL 





Attorneys to Submit Briefs So That 
Governor Whitman May Decide 
Fate of Measure 





The Simpson bill was given a hear- 
ing by Governor Whitman in the execu- 
tive chambers at Albany last Friday. 

After a two hours’ session, marked 
by heated discussion, Governor Whit- 
man asked the three attorneys present 
to submit briefs this week so that he 
would be able to decide betore the 
thirty-day period whether he would pass 
or veto the measure. 

The Fire Brokers’ Protective Com- 
mittee were represented by D. F. Dris- 
coll, John A. Eckert, Harrison Law and 
John Kirkland Clark, their counsel. 
General Counsel Tully appeared for the 
Metropolitan Life and former Superin- 
tendent of Insurance Hotchkiss acted 
for Dutcher & Edmister, the brokerage 
house that will be chiefly affected by 
this legislation. 

The hearing was set for 11 A. M. and 
was to last an hour. Mr. Clark ex- 
plained the provisions of the Simpson 
bill and characterized the favored bro- 
ker plan as a “nefarious practice.” Sen- 





WESTERN 


Assurance Co. 
OF TORONTO, CANADA 


Fire, Inland Marine and 
Tornado 
UNITED STATES BRANCH 
January 1, 1915 
Assets 
W. R. BROCK, President 
W. B. MEIKLE, Vice-Pres. & Gen. Man. 











WILLIAM C. SCHEIDE & CO., Inc. 
HARTFORD, CONN. 
Re-Insurance in All Branches 











ator Tully and Mr. Hotchkiss said that 
the bill was fostered by a “small broker- 
age band” and was not wanted by the 
majority of brokers. 





Charles F. Watkins, formerly of Buf- 
falo, live stock department manager of 





the Hartford Fire, died suddenly of 
heart failure at the Hotel Bond in 
Hartford. 

A. K. BOUGHNER & CO. 


INSURANCE AGENCY 
Automobile 
NEWARK AND VICINITY 
Brokerage Business Solicited 
38 Clinton Street NEWARK, N. J. 


Fire 








D. V. PROSKEY 
NEW JERSEY FIRE 


INSURANCE AGENCY 
126 Market Street 
Paterson, N. J. 








Are Your Insurance Affairs 
Satisfactorily Handled? 


ARTHUR F. HOUTS & CO., Inc. 
GENERAL INSURANCE 
123 William Street, New York City 


Expert attention to brokerage busi- 
ness and excellent facilities for hand- 
ling insurance anywhere in the 
United States and Canada. 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital > - $1,000,000.00 
Cash Assets - - 4,743,233.00 
Cash Surplus to Policy 
Holders - - - 1,741,305.00 


The real strength of an insurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as- 
surance of the security of its policy. 


R.EMORY WARFIELD - 


President 
JOSEPH McCORD .- Vice-Pres. & Sec’y 
WILLIAM MORRISON - Asst.Sec'’y 


JAMES W. HOWILE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 


(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85,000,000 
Losses Paid in U. 8. - $28,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 








United States Branch 


92 William Street, New York 


INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


RICHARD D. HARVEY 


United States Manager 








Re-Imsurance Reserve 


NEAL BASSETT, Vice-President 


Reserve for Unpaid Losses and All Other Liabilities.. 
ge eee 


Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1914 


$1,000,000.00 
2,845,185.81 
273,985.87 
2,720,038.31 


TOTAL ASSETS........... Licabin pradsesdeeeane $6,839,209.99 
During a successful record of 58 years this Company has paid losses exceeding 
$ 14,000,000.00 


DANIEL H. DUNHAM, President 
JORN KAY, Vice-President and Treasurer 


A. H. HASSINGER. Secretary 


J. K,. MELDRUM, Assistant Secretary 








LOGUE BROTHERS & CoO. 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING THE 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CoO. 








CHAS. H. POST, U. S. Mgr. 





Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 
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FIVE INSURANCE MEN ON BOARD THE LUSITANIA 


cident insurance, and before leaving, 
made provision for the disposal of his 
property in case of just such a tragedy 
as has occurred. 

H. A. Bruno a Marine Underwriter 

Henry A. Bruno, marine underwriter 
of Rogers & Carr, New York brokers 
and agents, was also on board the ship 
accompanied by his wife. No word has 
been received from either by their two 
sons. 

Mr. Bruno was forty-three years old 
and, prior to coming to this country, 
had been a marine underwriter in Lon- 
don at Lloyds for years. He was head 
of the marine department of the New 
York Underwriters Agency before 
going with Rogers & Carr. 

Hammond Saved 

Ogden H. Hammond, connected with 
Frank & Du Bois, was also a passen- 
ger on the Lusitania. His name is 
given by the newspapers as among 
those saved. No details have been re- 
ceived yet regarding his rescue. 

Another insurance man_ saved is 
George H. Turton, manager of the 
Royal for Australia. He had been on 
a short vacation trip in New York. 


The Insurance 
The insurance on the cargo of the 
Lusitania was distributed among the 


various marine underwriters of this 
city, having been placed by the differ- 
ent shippers through their brokers. 

The hull] was insured in London, 80 
per cent. being placed with the British 
Government war risk bureau. It is 
estimated that the amount. of insur- 
ance on the hull totals 6,500,000. 

The clearance papers of the Lusita- 
nia, presented herewith, include every- 
thing on board that was declared, in 
addition to which there were many 
private securities and papers of value 
that do not appear. There was no ship- 
ment of specie on board. Although 
there are many articles in this list that 
have been declared contraband of war 
by the German Government, there is a 
United States statute prohibiting the 
shipment of any kind of explosives on 
a passenger boat, and there were none 


on the Lusitania. 

The policies. on the cargo of the 
Lusitania gave the usual marine cov- 
erage with the war clause that reads 


follows: 


as 


or destruction 







nations; but 
lay, deterioration an 
warranted nc to 














rty insured, 
atter notice 
to these assui 







of blockade or any 


evade blockade, to proceel to a1 open port 
and there end the voyage. 
FOREGOING - CLAUSE DOES NOT 


COVER ANY WAR RISK ON SHORE. 


(Continued from page 1) 


The Manifest 
The manifest of the Lusitania fol- 
lows: 
S. S. LUSITANIA, APRIL 30, 1915 














LIVERPOOL 
Valu 
de- 
clared 
260,000 $49,565 
111,762 20,955 
58,465 11,000 
217,157 335334 
342,165 30,995 
43,614 8,730 
40,003 4,000 
( 185,040 18,502 
‘asings 10 350 
SE TE Ssoncudiceoxeuewswad case 485 1,373 
Ge eee men te me: 248 744 
CUES - anaubsévswdcncesnwieniag pkgs. 63 10,492 
ROR SAR res eet 2 10 7: 
UND) Shccau os vw enetedned = 10 224 
IN kw de wuewk Geodon canada bbls. 205 1,025 
Serr enn = 25 «1,129 
DUONG: - occc<scawunasannes pkgs. 31 742 
ON rr ere 263 30 16,870 
EE” sitenawesduacbecumeeebebes 3 349 119,220 
I crndussctvionicuneneen 0 2 974 
era bes 655 2,823 
NE at ea neh ates = “8 700 
Precious Stones ..........+0. " 32 13,350 
EE inno caches sdeatnblics a 2 251 
PENN ‘anddéncsasedeed~vdaneed “4 2 1,243 
Auto. Veh. & “i 5 616 
lect. Mth. ...... ya 8 2,464 
i ee oF 2 1,366 
Steel & Mfs. 3 & 354 
| Peer ce 138 21,000 
Aluminum Mfs. ........ ” 144 6,000 
 -BES sacaceseccees = 95 6,306 
fee - 33 3,381 
Ce MEY iineddeccerbecece’ = 7 341 
Beaeeeey GeOds  .cccciccccccs en 18 66,221 
_ & reeaeeee i 238 19,086 
Se ee ae " “1 131 
pf” are 16 771 
Reclaimed Rubber ... 10 247 
Staves keveshoekeesorns s 2,35! 200 
Rae aaa er: pkgs. “4 342 
ASMBURIION oi ciscscdvccesces case 1,271 47,624 
Er ee pkgs 100 125 
Bronte POwGSr vce ccvcccesés case 501, 
BRISTOL 
Trees Cee ccc ocsviccectecs pkgs. 7 2,319 
ee See - 4 33! 
DUBLIN 
Emgines @ MEL. ccncicccccces pkgs. 2 149 
GLASGOW 
UG oui cstnndoasitninenaaon pkgs I 479 
KOB 
BORE: ae cccsssncecesccs pkgs 2 124 
LONDON 
DED - cincwi.i dud vacenecdepenn pkgs 
Drugs ee ee ee ” 
Ey ND coca cskcekpbenen - 
Shoes eee sere ccccececsocese case 
Rronze Powder .... 
Motor Cycles & Pts. ...... pkgs 
Paintings paehinsevanl aches ps 
Furs Se eee a ee < 
Printed Matter ...:<ccsesses 
Leather. ‘ivitermenn § i 
Cartridges & Ammunition.. “ 200 2, 
oe ENA TSR EE Fe “6 1 100 
Machine Patterns ........... pkes 3 1,500 
Electrical Machy. .......... sed 6 1,149 
= 1 1,616 
J Se ee er a 2 2,480 
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eee, VER. & Peas ciscaccces - 4 340 
Optical Goods a pics ve I 1,312 
Dental Goods ere 7” 10 3,962 
MANCHESTER 
Sewing Mchs., & Pts. ..... pkgs. 20 26) 
Views of An Aetna Official 
A.despatch from Hartford prints an 
interview with W. F. Whittlesey, Jr.. 


secretary of the marine department of 
the Aetna. It follows: 

“Mr. Whittlesev said that he under- 
stood that the hull of the Lusitania 
was insured for $5,000,000 in the Brit- 
ish war risk bureau. The Aetna had no 


insurance on the vessel itself, but sim- 
ply on a portion of the cargo. The 
ship was rated very high, and we 
would gladly have taken a $150,000 
risk on the cargo, but the owners did 
not think there was a very big war 
hazard since the Lusitania was capa- 
ble of so great speed.” 

The liability of the Aetna in this par- 
ticular case was not nearly as large 
as that involved in other similar dis- 
asters, he said. The Company lost 
$100,000 in the Titanic’s sinking and 
$121,000 when the Empress of Ireland 
went down in the St. Lawrence. ‘Asked 
if the rates on marine and war risks 
would not advance as a result of the 
disaster, Mr. Whittlesey replied that 
an increase of less than 1 per cent. 
could be looked for. These rates fluc- 
tuate frequently, he added, and, in a 
short time, they will probably decreas2 
again. 

The Hartford did not carry a dollar 
on either. the vessel or the cargo. 

Maryland’s Special Policies 

The Maryland Casualty has been 
writing death and dismemberment, 
single indemnity, accident and health 
policies on people journeying to and 
from England only. It is the only com- 
pany which has done this. The New 
York office of the Maryland has in 
sured the following passengers on the 
Lusitania with this special policy: 
Thomas Bloomfield, Henry A. Bruno, 
Isaac Lehman and Charles C. Hard- 
wick. Of these four the Messrs. Hard- 
wick and Lehman are reported saved. 





BAR OCEAN HAZARD POLICIES 


$400,000 on 
Says 


Hartford Insurers Lose 
Lusitania’s Passengers, 
N. Y. Times 


The New York Times prints the fol- 
lowing despatch from Hartford: 

Hartford, Conn., May 10.—With a 
total loss of at least $400,000, result- 
ing from the torpedoing of the Lusita- 
nia, the Travelers Insurance Company 
of this city, the pioneer accident com- 
pany of this country, announced to-day 
ii would issue no more policies involv- 
ing the hazard of an ocean voyage 
while the war continued. 

For the last nine months the Trav- 
elers, whose policies have a double in- 
demnity clause, paying twice the face 
value of the policy in case of death 
on a common carrier, has been cau- 
tious about writing persons who might 
make European trips. 

Most of the policies held by Lusita- 
nia victims were issued several years 
ago. Elbert Hubbard’s wife paid only 
$5 to the Aetna Life for the $1,500 ac- 
cident policy she held, and the Aetna 
Life, with $58,000 lost on the husband, 
will double the wife’s policy to $25,000 
to be paid to the estate. 

The Travelers’ has not yet finished 
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checking up its lists, but it is now 
known that $375,000 was lost in acci- 
dent lines and about $25,000 in straight 
life policies, the latter ranging from 
$3,000 to $5,000. 


WOMAN AGENT 





IN ALBANY 

Mrs. Van Allen Helps Manage Van 

Allen & Co., Who Represent 
Niagara 


One of the interesting figures in the 
Albany local agency field is Mrs. Van 
Allen, of Van Allen & Co. The firm 
was originally Van Allen & Hamilton, 
and is twenty-five years old. Recently, 
Mr. Hamilton retired, the firm becom. 
ing Van Allen & Co. The Niagara, 
Netherlands, New York Plate Glass 
and Illinois Surety are among the com- 
panies represented. Mrs. Van Allen 
has been in the business five years. 





FIRE PREVENTION MEETING 
(Continued from page 13.) 
forces so as to provide for the syste. 
matic inspection of all buildings by lo- 
cal firemen, and technically trained 
building and factory inspectors so as to 
insure the vigorous enforcement of 
rules for cleanliness, good housekeep- 
ing, and the maintenance of safe and 
unobstructed exits, fire-fighting appara- 

tus and other protective devices. 

(6) The especial safeguarding of 
schools, theatres, factories and all other 
places in which numbers of people con 
gregate or are employed. 

(7) The vigorous state and munic.- 
pal regulation of the transportation, 
storage and use of all inflammable 
l.quids and explosives. 

(8) A careful study of municipal 
water supplies, their adequacy and re- 
liability with special reference to their 
adequacy in cases of conflagrations. 

(9) The universal adoption and use 
of the safety match. 

(10) The education of children and 
the public generally in careful habits 
regarding the use of fire. 

In the furtherance of these objects 
we appeal for the co-operation of all 
citizens. We ask them to help in the 
dissemination of our valuable litera- 
ture and in the use of the standards of 
fire protection so carefully worked out 
by our committees to the end that the 
lives and substance of our people shall 
not continue to be dissipated by a reck- 
less and easily preventable waste. 





COMPENSATION RATES 
Compensation underwriters and bro- 
kers are in a controversy over compen- 
sation rates. A 40 per cent. dividend by 
a mutual has caused a great deal of 
talk. 
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“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 


OF PARIS, FRANCE 


ESTABLISHED 1819 


URBAINE FIRE INSURANCE COMPANY 


OF PARIS, FRANCE 


ESTABLISHED 1838 


Agencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 


United States Managers 
No. 123 WILLIAM STREET 
NEW YORK CITY 
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Casualty and 


BUSINESS OF ALL CASUALTY 
COMPANIES IN THE DISTRICT 
OF COLUMBIA DURING 1914 


Local Company. 

Premiums Losses 
Received Paid 
$24,885.60 $1,284.21 
Com. Nat...... 75,088.95 28,650.38 
Home P. G..... 5,961.00 1,957.23 
Casualty Companies of Other States 
Aetna A. & L... $10,690.95 $5,558.03 





Company. 
Columbia P. G.. 


Aetna (A. D.).. 41,015.46 26,792.20 
Amer. COBEN... cccsewes «— cesevcee 
American Fid.. Se. aaadiaes 
SenoviGe GE. sonesese ©  senpas ‘i. 
Bro. ACC...... 1,060.00 175.20 
Cas. Co. of A... 4,599.29 18,830.95 
Columbia Nat.. 227.85 64.27 
Com. CBBiss.« 0. 110.26 60.71 
Continen. Cas.. 37,448.51 9,957.57 
Fid. & Cas..... 56,229.30 16,089.78 


76,530.81 14,830.94 
9,978.82 781.58 


Fid. & Dep..... 
Georgia Cas.... 


Globe Ind...... 9,924.97 2,645.30 
Great Eastern.. 14,104.57 3,447,27 
Hartford S. B.. 2,707.92 287.58 
Hartford A. & I. 274.73 300.00 
Ind. & Ohio.... 509.20 305.00 
Lloyds P. G.... 599.63 420.50 
Loyal Pro...:. 121.00 15.00 
Maryland ..... 40,967.34 15,230.97 


Mass. A. awa 5,763.58 2,102.44 
Mass: Bissau 26,653.92 9,418.35 
Met. Life...... Seaee.. «suetvas 
Met. Cas...<... 1,888.57 8,280.79 
National Cas... 112.87 12.50 
National Sur... 456.60 30.00 
New Amster... 6,422.71 4,393.80 
New Eng. Cas.. 2,436.81 1,393.18 
n. J. F. & P. G. 3,467.10 1,384.58 
mY. Be Mies wcs 2,160.08 548.28 


12,035.37 2,271.21 
20,195.96 8,017.24 

1,172.82 789.59 
Preferred ..... 10,628.75 2,274.29 
Prudential 2,059.31 1,060.51 
Reliance Life.. 117.25 5.00 


No. Amer. A.... 
Pacific Mutual. 
Peerless ...... 





Royal Ind...... 17,021.84 1,780.16 
Southw’tn Sur.. 4,318.82 1,505.10 
Standard Acc... 7,316.42 5,837.05 
Travelers Ind.. 7,365.08 2,609.71 


8,232.62 


3,514.16 


Travelers Acc.. 46,038.68 
Union Cas..... 7,972.68 
United States.. 16,513.01 4,225.77 
So. 8. Fo ee 11,716.36 3,690.89 
Foreign Casualty Companies 
Employers Lia.. $26,919.57 $13,171.07 





Frankfort 11,656.46 5,179.23 
General Acc... 25,213.93 6,744.57 
Ocean Acc..... 5,818.98 1,883.32 

TOAMBicciwes $674,895.51 $247,993.08 





SELF INSURANCE NOT CHEAP 





Maryland Casualty Tells of Experience 
of Fertilizer, Smelting and Coal 
Companies 


In the short time during which the 
new workmen’s compensation law has 
been effective in the State of Mary- 
land, the Industrial Accident Commis- 
sion has filed opinions in several cases 
where claims were made against em- 
ployers who had elected to carry their 
own insurance. The outcome of 
these claims shows that this supposed 
saving—self insurance—is anything 
but cheap. 

In the case of H. M. C. Chaney, 
claimant under E. O. Chaney, deceased 
employe, the Commission ordered that 
the employer, the Atlantic Fertilizer 
Company, pay compensation to the 
claimant at the rate of $12 a week for 
a period of six years and forty-two 
weeks, a total of over four thousand 
two hundred dollars. 

In the case of G. Schuler, disabled 
employe, the Commission ordered the 
Baltimore Copper Smelting & Rolling 
Company, employer, to pay the claim- 
ant $5.25 a week during disability— 
the injury was an acute hernia—with 
the possibility of an aggregate payment 
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of three thousand seven hundred and 
fifty dollars. 

In the case of W. J. Keating, disa- 
bled employe, the Commission ordered 
the Consolidation Coal Company, em- 
ployer, to pay the claimant $7.44 a 
week during disability, payment for 
disability not to be continued longer 
than six years, or for an aggregate of 
over three thousand seven hundred and 
fifty dollars. 

In the case of M. C. Myer, claimant 


‘under J. A. Myer, deceased employe, 


the Commission ordered that the em- 
ployer, the Mayor and City Council of 
Baltimore, pay compensation to the 
claimant at the rate of $6.92 a week for 
the period of eight years, a total of 
over two thousand eight hundred dol- 
lars. 

“These are just a few of the deci- 
sions rendered in a short time by the 
industrial accident commission of one 
State, against employers who had 
elected to carry their own insurance, 
thereby expecting to save money,” 
says the Maryland Casualty. “But these 
instances are quite sufficient to show 
what a costly delusion self insurance 
proves in practice. Insurance compa- 
nies can comfortably average such 
heavy losses as those indicated in the 
cases cited, while the employer carry- 
ing self insurance stands alone—appar- 
ently saving a little money, until a 
serious accident comes. One accident 
can easily eat up an amount of money 
which would have purchased complete 
protection for perhaps ten years. On 
the other hand, insurance not only 
takes care of the one serious accident, 
but covers all other accidents occur- 
ring while the policy is in force, also 
preventing many accidents through the 
inspections and suggestions of able 
safety experts.” 

RESTRAIN J. H. BUDDEMEYER 

Justice Taylor, in the Supreme 
Court, Buffalo, on Saturday issued an 
order in suit of General Accident Fire 
& Life Insurance Corporation, against 
its former Buffalo agent, John H. Bud- 
demeyer, which restrains Mr. Budde- 
meyer and his agents and employes 
from interfering in any way with the 
insurance concern’s business. One of 
the complaints was that employes of 
Mr. Buddemeyer, who is claimed to 
have gone over with the entire staff to 
Casualty Company of America, re- 
quested German policyholders to leave 
the General. 

Jitney Business 

Most of the companies are still de- 
clining to write jitney business. A re- 
port on William Street that the Mary- 
land Casualty was writing this class 
was brought to the attention of that 
company by The Eastern Underwriter. 
The company sent the following denial: 
“We have never written any of this 
class of business, and jitneys are on 
our prohibited list.” 
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A, & H. COMMITTEE Deposit Company’s branch office for 
casualty lines at Indianapolis. Mr. 
Stafford was in the Boston office of the 
Travelers for several years and has 
been very active in the development of 
the Indiana casualty business of the 
Employers’ Liability for the past six 
The next convention of the Accident years, through the office of Zener & 
and Health Underwriters Conference Stone. Mr. Stafford is thirty-two years 
may be held in Chicago. President R. old and is unusually well connected in 
P. Shorts has asked members to sug- Indianapolis. 
gest names of cities, and has also The new arrangement in no way af- 
asked that topics to be discussed be fects H. W. Carey, who is acting as 
sent in. The following is a revised State manager for the accident lines 
list of conference committees: which the company is developing sepa 
Service Bureau: R. R. Koch, chair- rately at all main points. Neither does 
man; F. H. Goodman, C. H. Boyer. it affect the arrangement with W. E 
Physician’s Committee: D. A. Stoker, Barton, who acts as State manager for 
chairman; E. C. Bowlby, L. E. Brown, the surety department. 
R. T. Romine, A. M. Burton. Enter- The three offices constitute three 
tainment Committee: Bayard P. strong State organizations, all of which 
Holmes, chairman; E. G. Robinson, W. wij] be utilized for the general devel 
H Howland, J. A. Blainey, F. A. Wes- opment of the Fidelity & Deposit Com 
ley. Part-Time Agents’ Committee: pany’s business. The company is also 
R. C. Carrick, chairman; J. C. Morse, haying the hearty co-operation of the 
E. C. Folsom, C. Y. Rowe, Fred Baker. ftjome Insurance Company of New York 
Manual Committee: W. W. Powell, in its work in that territory. 
chairman; f. W. Benjamin, C. E. 
Heineman, F. C. Crittenden, A. F. Cul- 
ling. Auditing Committee: J. W. 
Scherr, F. L. Miner, H. B. Hawley. 
Educational Committee: ‘A. M. John- 
son, chairman; E. C. Budlong, Dr. W. Quarters Near New York’s Factory 
A. Granville, E. W. Brown, Henry Hau- Belt—An Exhibit Showing 
bens. Grievance Committee: W. R. Vocational Diseases 
Sanders, chairman; S. W. Munsell, H. 
D. Huffaker. By-Laws Committee: A. The new American Museum of Safety 
L. Clotfelter, chairman; E. G. Robin- opened formally yesterday afternoon at 
son, Arthur James, H. A. Converse, J. 1618 West Twenty-fourth street with 
J Helby. Credentials Committee: E. gq reception. The museum has been 
C. Budlong, chairman; H. H. Shomo, moved from 29 West Thirty-ninth street 
W. T. Grant, Ben L. Bruner, J. G. 
Blake. Membership Committee: C. H. 
Boyer, chairman; J. J. Barnsdall, C. P. 
Orr, D. M. Baker. Representatives on 
National Council of the World’s Insur- 
ance Congress: Louis H. Fibel, C. H. 
Boyer. 





Conference Sends Out Revised List— 
Next Convention May Be Held 
in Chicago 





NEW MUSEUM OF SAFETY 








to a location nearer the factory center 
to facilitate a safety first campaign. 
President Arthur Williams of the 
Edison Company and Dr. William H. 
Tolman, director of the museum, as 
sisted the reception committee, com 
posed of Mrs. James Speyer, Mrs 
Charles B. Alexander, Mrs. Nicholas F. 
Brady, Miss Mabel Choate, Mrs. Stuy 
vesant Fish, Mrs. R. Horace Gallatin, 
Miss Virginia C. Gildersleeve, Mrs. E 
H. Harriman, Mrs. Helen Hartley Jen 
kins, Mrs. Sue Crimmins Jennings, 
Mrs. Tompkins McInvane, Miss Anne 


William H. Stafford has been ap- Morgan, Mrs. John Dyneley Prince, 


‘ “Mdolity eg Miss E. Louise Sands, Mrs. Frederick 
pointed manager for the Fidelity & Ww. vanderbilt and Miss Biith Wet- 


STAFFORD WITH F. & D. 





Manager of Branch Office in Indian- 
apolis for Casualty Lines—His 
Career 








Liability 
Bur slary 
Surety Bonds 








Automobile Liability and Property Damage 
Workmen’s Compensation A 
Industrial Insurance 


more. 


The museum occupies the ground 
floor and basement of the six-story 
building. On the ground floor, besides 
Offices, are exhibits showing vocational 
diseases and means for their preven 
tion, a screen for moving pictures and 
an auditorium for the lectures that will 
be given daily. The show window is 

filled with the safety tools and other 
Plate Glass appliances of the Edison Company 

Below stairs may be found all man 
ner of safety appliances from non-com- 
bustible gasolene cans to a breeches 
buoy and a stabilizer for sinking ships 
pulmotor revives a wax figure, a 
fireman mounts a ladder wearing a 
smoke helmet and the “museum of 
horrors” shows the defective metal 


Accident 


Disability 


. 
Casualty Company of Mmerica parts that caused actual fatal acci 
dents. Among the exhibitors are the 
Carnegie Steel Company, the American 
Home Office: 68 WILLIAM STREET, NEW YORK Steel and Iron Company, the Illinois 


Steel Company and the National Iron 
Company. 
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BROKERS DISCUSS MUTUALS 


TALK .TO AUTOMOBILE OWNERS 








Philadelphia View of Factory Mutual, 
Auto Mutual, Providence and 
Auto Club, California. 





Solicitors for the Automobile Own- 
ers Indemnity and the Pennsylvania In- 
demnity Exchange, who are taking con- 
siderable business from the stock com- 
panies, are fond of quoting the New 
England Factory Mutuals, the Automo- 
bile Mutual Insurance Company of Pro- 
vidence, and an InterInsurance Ex- 
change in California as examples of 
successful co-operative operation. The 
Insurance Brokers’ Association of Phil- 
adelphia makes the following comment 
upon the three insurers mentioned: 

These exchanges have three shining 
examples upon which they base their 
claims for success, viz.: The New 
England Factory Mutuals, the Automo- 
bile Mutual Company of Providence 
and an Inter-Insurance Exchange in 
California. Let us consider them in 
order: 

The New England Factory Mutuals 
charge from seven to twelve times the 
rates of stock companies and pay divi- 
dends of 85 to 95 per cent. They write 
only high-grade sprinklered business 
and well-known moral risks. They in- 
sure stationary property and thereby 
avoid the conflagration hazard, not ac- 
cepting business in congested areas. 
They write fire and sprinklered leak- 
age insurance only. Their net rates, 
after paying dividends and figuring in- 
terest on the deposit premium, are 
about the same as stock companies. 
They are mutual companies, not inter- 
insurance, and the underwriters are 
on a salary, not on a commission 
basis. 

The Automobile Mutual 
Company of Providence writes fire 
and theft insurance on automobiles 
only. Their schedule of rates is entire- 
ly different from the stock companies. 
On new cars of $3000 or over (they 
write chiefly high-priced cars) they 
charge 2 per cent. against 1 5-8 per 
cent. Their expenses are but 16 2-3 
per cent. They have a president on a 
salary, who manages the concern and 
is a competent underwriter. Their 
average dividends have been 36 5-10 
per cent. From the above figures it is 
clear that the expenses of the exchang- 
es would be 8 1-3 per cent. more and 
their rates figuring interest 25 per cent. 
less, or a total of 33 1-3 per cent. less 
in dividends. This would mean a divi- 
dend of 3 2-10 per cent. to exchange 
policyholders, if they were as fortu- 
nate. Also remember that the Automo- 
bile Mutual Insurance Company does 
not write liability and gave up writing 
collision and property damage insur- 
ance. 

The institution spoken of in the two 
preceding paragraphs are in few ways 
similar to the exchanges under discus- 


Insurance 


sion. ‘The third example, which they 
mention, the International Exchange 
of the Automobile Club of Southern 


California, has been operating but one 
year prior to 1914. It is obvious that 
such a short experience can hardly be 
taken as a proper average on which to 
base the cost of insurance, and a Call- 
fornia experience is no guide to a 
Philadelphia experience. Furthermore, 
this California concern pays Only 10 per 
cent. to the operators, instead of 25 per 
cent. 

Should any automobile owner, how- 
ever, feel that a short career of one 
concern showing a small saving is con- 
vincing, let him consider as well the 
Oregon ‘Automobile Mutual Fire Asso- 
ciation. This concern started business 
in November, 1912, and failed in 1913, 
and ever since the Insurance Commis- 
sioner has been trying to collect as- 
sessments to wind up its affairs. 





The Southern Surety Company is be- 
ing examined by the Insurance Depart- 
ments of New York, Oklahoma and 
Missouri. 


PENNSYLVANIA FIGURES 





Casualty Companies Had Successful 
Year—Total Premiums Over 
Ten Million Dollars 





The Travelers Insurance Company 
leads all the other casualty companies 
in Pennsylvania the past year iin pre- 
mium incomes—the exact figures being 
$1,003,233. The Aetna with $603,525 
premiums was second, and was closely 
followed by the Fidelity & Casualty, 
$577,660; Fidelity & Deposit, $563,910; 
and the Maryland Casualty, $465,092. 

The Massachusetts Bonding made the 
greatest increase in premiums with a 
gain of $163,777. This was partly due 
to the re-insurance of the United States 
Health & Accident and the industrial 
accident business of the Philadelphia 
Life. The Hartford Accident and In- 
demnity also made a great gain—$134, 
532—which is the effect of the re-insut- 
ance of the Employers Indemnity. 

The following substantial gains are 
shown by the other leading companies: 

The Ocean Accident, $106,380; Aetna, 
$77,035; Fidelity and Deposit, $68,175; 
Globe Indemnity, $65,226; Union Cas- 
ualty, $64,375; United StateS Casualty, 
$59,011; London Guarantee, $55,023; 
Royal Indemnity, $53,442; Employers’ 
Liability, $40,603, and the American 
Casualty, $30,682. 

In the aggregate the premiums show 
a total income of $10,144,703, with total 
losses of $4,133,077, or a ratio of 40.07 
per cent. The business was divided by 
branches as follows: 





Premiums Losses P.C 
Accident and Health ...$3,479,765 $1,390,105 39.9 
poem and Fidelity .... 1,571, 671,513 42.1 
ESS eae errr 3,258,451 aes vr 45-9 
Wace s Collective .. 29,853 916 130.5 
Workmen’s Compensation 5,944 307. ‘§.1 
Automobile and Vehicle 
Property Damage .... 647,404 213,015 32.7 
Physician’s Defense ... I, 2,374 144.5 
Burglary and Theft .... 326,259 89,258 27.3 
eee eer J 63,144 34.7 
Live Stock 1,238 16.4 
Plate Glass . 119,784 40.2 
Fly Wheel 8,682 49.4 
Sprinkler Leakage 17,315 14,089 81.3 
Steam Boiler 302,011 25,226 8.3 





DISSATISFIED ASSURED 

Dissatisfied policyholders may be di- 
vided into two classes, those who ex- 
pect small difficulty in collecting a little 
“easy money” and fail, and those wh» 
actually believe that they are entitled 
to more than they receive, says the 
Standard Accident. What each of these 
classes needs is education—education 
of different character in each Case, 
however. This is easier before the 
claim is paid than after because the 
man who expects to receive payment 
as provided by his policy and knows 
what his policy calls for is going to be 
satisfied, but man is a stubborn animal 
and it is more difficult to change his 
opinion, once formed, than to influence 
the formation of the opinion in the be 
ginning. 

Every claim draft that you hand out 
is a possible salesman. Its effective- 
ness depends largely on you—do you 
take full advantage of the opportunity 
offered ? 


PENNSYLVANIA FEDERATION 

The annual meeting of the Insurance 
Federation of Pennsylvania will be held 
in the City of Philadelphia at the Board 
Rooms of the Fire Insurance Society, 
232 South Fourth Street, May 26. The 
meeting will be called at 10 o’clock, and 
the anual election will be held on that 
day. 





Ney, 





No aes ae and 
No De! 


Incorporated April, 1905 


HAlinnis Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


“WE ISSUE SURETY BONDS” 
Liberal Commissions _ :: 
WRITE TO DAY 


Local Agents Wanted Everywhere 


Attractive Contracts 




















Ahecliead oad Health 














PRUDENTIAL CONVENTION 





Industrial Agents to Meet in Indianapo- 
lis in December—Four Prizes 
Announced 





At the suggestion of a large number 
of agents of the Prudential Casualty 
Company, a convention of the industrial 
agents will be held sometime in Decem- 
ber in Indianapolis. Every agent will 
have an opportunity to come if he so de- 
sires. 

Each individual agent, whether gen- 
eral agent, district agent or sub-agent, 
who gives the company an increase of 
one hundred dollars in collections for 
the month of November over the month 
of April, will be invited to the Home 
Office, the expenses to be paid from the 
time he leaves home until] he returns. 
In figuring the increase the company 
will only take into consideration the 
premiums that actually apply on the 
month of November. That is, annual 
premiums or other premiums collected 
in advance of that month to swell the 
collections will not qualify the agent. 
The increase must be in premiums that 
actually apply for the month of Novem- 
ber. The company is also going to of- 
fer four prizes as follows: 

“To each of the four’ agents making 
the largest increase in collections for 
the month of November over April we 
will give the first largest fifty dollars 
in gold; second largest, twenty-five 
dollars in gold; third largest, fifteen 
doilars in gold, and fourth largest, ten 
dollars in gold. ‘These special prizes 
are to be awarded to the winners at the 
Convertion.” 


BACK TO COLUMBUS’ TIME 





C. S. Carey’s Statement of How Indus- 
trial Insurance Started—The 
Days of Guilds 





In the time of Columbus there were 
guilds which issued a form of industrial 
insurance, which provided for their 
members indemnity against loss by fire, 
by robbery at sea, by the fall of a 
house, by imprisonment, and even 
against loss by flood. There was insur- 
ance against the loss of sight, against 
the loss of limb or any form of crip- 
pling. The deaf and dumb might be in- 
sured so as to secure an income, and 
corresponding relief for leprosy might 
also be obtained, so that if one were 
set apart from the community by the 
law requiring segregation of lepers, 
there might be provision for food and 
lodging, even though productive work 
had become impossible. There was 
also insurance for the farmer against 
the loss of cattle and farm products. 
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These guilds also had a form of as- 
sessment insurance and when one of 
their members departed to that “bourn 
from which no traveler returns” every 
member was expected to attend the 
funeral. Those who did not were fined 
a small sum, but yet sufficient to deter 
them from neglecting this obligation 
unless compelled by some necessity, 
These fines went into the common fund 
for the benefit of the poor, and were 
given as alms for the repose of the 
dead brother’s soul. Besides every 
member was expected to give a small 
coin as further alms for the dead, and 
this sum of money was deposited with 
the Treasurer of the guild for this spe- 
cial purpose. Each one giving alms 
was handed a token, which he might 
use as he saw fit. When a member of 
a guild met some one who looked as 
though he needed help, instead of giy- 
ing him money he handed him this 
token and then the beggar might ob- 
tain whatever he needed most—food, 
lodging or clothing—by presenting the 
token to the treasurer of the guild, the 
sexton of the church or any of the 
church wardens or the clergy. This 
prevented the abuse of charity, gave 
immediate relief when it was needed, 
and did not pauperize, because the per- 
son benefited knew that the intention 
in what was given him was for the 
benefit of a dead brother’s soul and not 
merely pity for him. 

I might also say that these guilds, 
which were rich and powerful in those 
days, took children whose parents were 
dead and placed them in families which 
agreed to treat them as their own. The 
guild officials saw to it that the children 
were well clothed, fed and educated, 
and they supplied the girls with gen- 
erous marriage portions. 

Thus it is shown that the modern 
Industrial contract is merely an evolu- 
tion of the ancient form of insurance 
with perhaps, I might add, advisedly— 
a small appreciable improvement.—An 
article by C. S. Carey, in the General 
Accident’s Monthly Review. 





MAINE LEGISLATION 

At the recent session of the Maine 
Legislature an act was passed provid- 
ing that the Insurance Commissioner 
shall notify each register of probate 
when a surety or fidelity company is 
admitted, and on February and August 
Ist shall supply such register of pro- 
bate with the names of each surety 
company and its agents then avthorized 
to do business in Maine. 





THE YOUNGEST AGENT 
_ Who is the youngest agent in Amer- 
ica? The North American Accident 
prints a picture of a tiny lad, named 
Donald E. Heileman, of Chicago, ana 
doubts if his equal in achievement can 
be found in the country. He has sold a 
number of three-dollar travel policies 
and has also collected the cash. 





NEW APPOINTMENTS 

The National Life, U. S. A., an- 
nounces the appointment of the follow- 
ing superintendents in its weekly life, 
health and accident department: J. B. 
Combe, Dallas, Tex.; J. A. Jines, 
Bluff, Ark; O. N. Stallings, Tampa, 
Pa.: J. J. McCranie, Orlando, Fla.; L. 
a Wimpee, Charlotte, N. C.; A. E. Rice, 
Durham, N. C.; B. J. Murray, Knoxville, 
Tenn.; H. J. Holt, Nashville, Tenn.; 
Walker & Burgess, St. Louis, Mo. 
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Special Talks With Local Agents 








For years experts have 


A Talk been writing about slow 
About collections, yet recently 
Collections new ideas have taken 
hold. Formerly it was 


thought unwise to press a policyholder 
on an industrial debit too much on pay- 
ing a premium, Nowadays so many 
agents have established their own indi- 
vidual rules and have strictly enforced 
them that the poticyholders know just 
what kind of treatment to expect in the 
matter of collections. 

In writing on the 
W. Meador, Jr., representing the 


subject of collec- 


tion 
National Life and Accident in Beau- 
mont, Tex., says: 

The first essential of good collections 


tant attention. If an agent wih 
all premiums to run with little atten- 


is cons 


tio is a logical deduction by the in- 
sul that they need not pay much at- 
tention to the premiums. Inattention 


to collections on the part of the agent 
is usually due to poor system. 

An agent has a _ policyholder one 
block out of his regular route, yet he 
is too lazy to walk that block to collect 
a ten-cent premium and puts it off until 
next week. On the next week the same 
thing happens again, and the first thing 
he realizes is that the policy is in ar- 
rears, and finally on the lapse sheet. 
Probably he has a policyholder that has 
moved from the old address to anothe 
part of the city. The first week after 
the policyholder moves he notes that 
she has gone, and skims over it for a 


week. On the next week he inquires 
from the old neighbors of the policy- 
holder as to where the policyholder has 
moved and learns her address. He 
puts off going to see that person at the 
time he should, and finally sees her 
after the policy is three or four weeks 


in arrears, when it is too late 
the policy. 

Take a man who averages a good per- 
centage on his collections each week. 
He knows on Monday morning before 
he starts out to work just what amount 
of debit he has to collect that week to 
get one hundred per cent. Each day’s 
collections he subtracts from the tota 
amount he has allotted himself to col- 
lect for that week. For the remaining 
days of the week he knows just what 
amount he has to collect to finish out 
his one hundred per cent. If he lacks 
a few dollars he will make a special 
effort to round up all the dimes on the 
outskirts. Perhaps he will make a spe- 
cial effort to see some bad case or ar- 
rears at night when the head of the 
house is at home. This man uses sys- 
tem in his business. He works by 
plans. He plans his work a week ahead 
and is careful to look after the details. 

A good plan for an agent to lessen 
his arrears is to make a list of all poli- 
cies on his debit that are more than 
one week in arrears and to carry this 
list in the back of his collection book. 
On opening his collection book many 
times a day this list of names is con- 
stantly brought before him, which re- 
minds him that he ought to collect on 
same. In this way he is not only care- 
ful and training often necessary for a 
time with those holding new policies. 

An agent was given a small town in 
the South to establish a business for 
an industrial company. His instruc- 
tions from the superintendent were to 
get the collections on the business. If 
he could not get the collections, his 
superintendent told him that they did 
not want the business. Industrial busi- 
hess without being backed up by good 
collections will not amount to much. 


to save 


After thinking over a numher of 
Plans the agent finally conceived an 
idea. On all policies he sold he would 


charge the insured four premiums to 
join, and apply this money on receipt 
card as advance premiums. This placed 
the policy of the insured three weeks 
in advance when delivered, and always 
carried it there. If the insured missed 
a week the policy was still two weeks 


in advance. The insured in this man- 
ner could miss three weeks and still 
not be in arrears, and could run seven 
weeks before lapsing. This plan was 
put in force and the agent strictly ad- 
hered to it. He soon began to learn 
that the insured showed more apprecia- 
tion for the policy when sold in this 
manner, and there was less chance of 
the policy-lapsing, as the insured after 
having expended so much money in 
“joining was more careful to see 
that the premium was paid promptly 
on time. 

After 


fee”’ 


continuing this method for a 
year the agent had built a debit of 
nearly one hundred dollars, which car- 
ried a net advance pay of two hundred 
per cent., and had averaged one hun- 
dred and twenty five per cent. on his 
debit for the year. 


CROSS INDEXING CLAIMS 
The record division of Maryland 
Casualty Company, under Secretary 


the 


Mitchell, is now cross indexing its 
claims under accident and disability 
policies so that hereafter all agents of 


the Maryland wil] 
valuable fund of first-hand 
about the causes of 
and injuries, 
from injuries, 


have on call a most 
information 
accidental deaths 
the duration of disability 

and the amounts actu 
ally paid under Maryland policies 
indemnity for these accidental deaths 
and disabilities This effective solicit- 
ing materia] will appear in the form of 


as 


brief paragraphs, which the agent's 
stenographer can quickly copy on a 
post card and send to those prospects 


who should be especially interested in 
the particular paragraph. 


GROWS FAST 


The New York agency of the Pacific 


Mutual is growing fact. F. R Wood- 
bury is manager; W. B. Snowden, “s- 
sistant manager. 


Mr. Woodbury is a native son of Cali- 
fornia and trained in the business at 


the home office. W. B. Snowden, who 
landed in New York from across the 
Atlantic fuur years ago and in that 


space of time has achieved remarkabie 
success with the largest accident gen- 
eral agency in the world, has recently 
allied himself with Mr. Woodbury 
assistant manager—a strong team. 


as 


TO ADDRESS AETNA AGENTS 

A meeting of the Northern New Jer- 
sey, Long Island and New York City 
agents of the Aetna Accident will be 
held at 100 William Street, New York, 
on Monday. W. L. Mooney, superin- 
tendent of agents, and J. C. Barden, 
secretary of the Company, will ad- 
dress the meeting on matters pertain- 
ing to the coming convention in San 
Francisco. 





FORM BASEBALL TEAM 

The Insurance Club of Manhattan 
has formed a baseball team and will 
play the Zurich Accident team on May 
29 at West Side Park, Jersey City. 
Arthur C. Muller, 55 John Street, New 
York, is manager of the team and is 
booking games for Saturday afternons. 





John R. Draper, one of the best 
known health and accident men in the 
West, is behind the new Republic Lia- 
bility Company, which started in busi- 
ness a few weeks ago in Chicago, with 
a capital of $100,000. The incorporators 
of this Company are manufacturers and 
business men of Chicago. One of the 
biggest banks in the Middle West will 
handle the funds during the organiza- 
tion period. Stock is now being sold 
for $20 a share, two for one. Mr. Dra- 
per, who organized the Union Liability 
Company, is familiar with every 
branch of the insurance business, hav- 
ing been a successful agency organ- 
izer, field man, actuary and under- 
writer. 





W. E. SMALL - 
A Strong Casualty Company 


ACCIDENT PLATE GLASS 
AUTOMOBILE 


Georgia Casualty Company 


MACON, GEORGIA 


Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 


BURGLARY 
AGENTS WANTED IN UNDEVELOPED TERRITORY 
Apply PETER EPES, Agency Manager, Home Office. 


President 


HEALTH LIABILITY 
ELEVATOR TEAMS 








GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 
ACCIDENT—HEALTH— LIABILITY 
Automobile, Elevator, Teams, Burglary, Workmen’s Compensation, Etc. 
Cc. NORIE-MILLER, United States Manager 


Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








Home Office, 


R. R. CORNELL, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Ohartered 1874 


ERMA At cwes POLICIES 
OF THE MOST APPROVED FORMS 


EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 


Reliable and Energetic Agents Wanted 


President 
ALONZO G. BROOKS, Ass’t Bee. 








HEAD OFFICE 


CHICAGO 
F, W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 3 
Credit Insurance Esta 


OF 


THE SIGN OF GOOD CASUALTY INSURANCE 





blished 1869. 


London Guarantee & Accident Co., Ltd. 


LONDON, 


F. J. WALTERS 
Resident Manager 


55 JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 


ENGLAND 











JACKSON & POTTER, Inc. 


1 Liberty Street - - NEW YORK CITY 
General Agents 
PREFERRED ACCIDENT 
ALL CASUALTY LINES 


‘Preferred Service’’ 











PAYS DIVIDENDS 


The Metropolitan Surety 
which was closed in 1909 by 
Insurance Department, has just suc- 
ceeded, through its receiver, John F 
Yaweger, in paying 100 cents on the dol- 
lar to all its creditors By a permis 
sion of the court, granted last week, Mr. 
Yaweer paid a dividend of 30 per cefit 
to creditors with claims on bonds and 
policies and 40 per cent. to general 
creditors. 


Company, 
the State 


The company was formed in 1905 by 
2 number of Brooklyn capitalists. When 
the Insurance Department stepped in, 
Mr. Yawger was appointed receiver, 
and has been very sucessful in liquidat- 
ing the claims of the creditors. It is 
impossible at this time to tell, however, 
how much there wil! be available for 
the stockholders. A report is in pro 
will be ready 


cess of compilation and 
within a week. 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 


CANCELLATION NOTICES 
Commenting on the expense of un- 
derwriting, a prominent fire agent of 


this city says that cancellation notices 
are a considerable item of expense. 
It takes fourteen cents in postage 
alone for every cancellation notice 


The clerical work attached also foots up. 


BOOK OF FORMS 


C. C. Hine’s Sons Co. has issued the 
fifth edition of “Hine’s Book of 
Forms.” The book contains nearly 
four hundred forms 





UNDERWRITER May 14, 1915 


$$$ 











A CORRESPONDENCE COURSE OF Excellent Opportunities For Good Men 
INSTRUCTION IN LIFE INSURANCE 





HIGH COMMISSIONS 


. LOW RATES 
Among the many advantages enjoyed 
by representatives of The Equitable Life SALABLE POLICIES 
Assurance Society of the United States we aliens 
is a Correspondence Course of instruction SCRANTON LIFE INSURANCE COMPANY 
dealing with the fundamentals of life 
underwriting and the practical side of HOMER V. TOULON, Manager 


field work. 1098 Drexel Building . ° - - PHILADELPHIA, PA. 
While the Regular Course of 27 Lessons 
and Official Answers are _ reserved 


exclusively for Equitable representatives, Royal Life Insurance Company 


the Preliminary Course consisting of 3 ALFRED CLOVER, President 


ess rill tt 70 n request. . ° — 
anaemia oe "tg lite Industrial and Ordinary Policies 
SS; 


Correspondence Course Bureau 





























Special confidential contracts for Superi 1tendents, Assistant 
Superintendents and Agents in Indiana, Illinois, 


The Equitable Life Assurance Society Iowa, Kansas, Kentucky, Michigan, Min- 


OF THE UNITED STATES nesota, Ohio, and Wisconsin 
P. O. Box 555 
New York City 


Now Organizing a Health and Accident Department 


Head Office 
108 S. La Salle Street, Chicago 





























Solicitors are like gizzards, no good without grit. How many times have you promised yourself to cut loose from your present environ- 
ment and connect with some young company where you can find a future worth considering? When you climb to the top of the rut 
you have always traveled in, and look out into the wide world, you lack grit to make the first step, don’t you? - Ambition is the main- 
spring of success, but a mainspring has no force unless you wind it up. Grit is the key with which you can do the winding. If you 
have ambition enough to desire a better position, and grit enough to go after it, you can spend the winter months in a country where 
the sun shines every day; where the roses bloom perpetually ; where frosts are few and a freeze almost unknown. You can secure a 
good position in a state where only eleven companies wrote as much as a million eaeh last year; where a competitor does not lurk 
behind every bush, and the first wail of a new born infant is not “hard times.” If you have the grit to make a change and a reasonable 
amount of ability you can obtain a connection with the Louisiana State Life Insurance Company, of Shreveport, Louisiana, that will 
mean the realization of all your dreams. That will mean promotion as rapidly as you are entitled to it and the capitalization of your 
individuality at its full value. The president of this Company is W. T. Grawrorp; Vice-President and General Manager, THomas P. 
Luoyp, M. D.; Superintendent of Agencies, W. M. Lrypsky, all of Shreveport, La. 




















Reduces Rates, Protects Property 
The Greatest Selling Help and Saves Life 


for the accident insurance agent is 


Prompt and Liberal Claim Service The “‘Relc” Stationary Chemical Engine connected to inte- 


rior standpipe and hose systems, employing small piping, 
with the customary number of outlets on each floor of a 
building furnishes an effective defense against fires that can- 
not be extinguished with portable apparatus. 


WE GIVE IT 





STREET 


It has been used successfully to supply Automatic Sprinkler 

Systems in the more hazardous parts of buildings, where 

fires cannot ordinarily be controlled by water alone. 

The principle of the “RELC’ Chemical Engine has been en- 

for agents in unoccupied territory dorsed by the Underwriters’ Laboratories, Inc., Chicago, 
° lll., and reductions have been made in fire insurance rates 

Write us to-day for this protection where application for credits have been 


ee made to the proper rating organization. Send for catalogue. 


The Standard Accident Insurance Co. : z 3 : 
of Detroit, Mich. Relc Extinguisher Corporation of America 


95 William St, NEW YORK Empire Building, ATLANTA, GA. 


There are Great Opportunities 


NEW YORK CITY 


C. A. TIMEWELL, Resident Manager 
123 WILLIAM 





























